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You can stroll down the 
spiral staircase to the 
smart lower-lounge! Only 
Northwest offers these 
world’s most luxurious 
airliners between major 
U. S. cities. 


Vall the Way to Alaska ” 


Only Northwest offers 
the speed and 
convenience of 
one-airline service 

all the way to 

Alaska from major 
cities coast to coast. 


The only through 
service from cities coast 
to coast via the scenic 
Pacific Northwest 
gateway. Choice of 
luxurious First Class or 
low-cost Tourist. 


Northwest’s exclusive 

Great Circle Route saves 
you up to 2036 miles and 
many hours. Fly in palatial 
comfort aboard Lockheed 
Turbo Constellations, world’s 
finest overseas airliners. 
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Clark- built 
machines- 


fork-trucks, towing 
tractors, tractor-shovels, 
excavator-cranes, 
carriers—are better 
machines because 











their power trains, 
from engine to tires 
are engineered and 
manufactured by 


CLARK 


50 YEAR 


EQUIPMENT 
SPECIALISTS IN 


TRANSMITTING HORSEPOWER TO MULTIPLY MANPOWER 


CLARK EQUIPMENT COMPANY 
BUCHANAN, MICHIGAN 

Other Plants: Battle Creek, Jackson, Benton Harbor, Michigan 

PRODUCTS OF CLARK . . . TRANSMISSIONS e TORQUE CON- 

VERTERS © FRONT AND REAR AXLES e AXLE HOUSINGS e FARM 

EQUIPMENT UNITS © ELECTRIC STEEL CASTINGS e GEARS AND 





FORGINGS—FORK TRUCKS © TOWING TRACTORS e POWERED HAND 
TRUCKS © ROSS STRADDLE CARRIERS © MICHIGAN TRACTOR 




















SHOVELS AND EXCAVATOR CRANES 


DIVIDEND NOTICE 
PENN FRUIT CO., INC. 


PHILADELPHIA, PA. 


The Board of Directors of Penn Fruit 
Co., Inc. has declared the follow- 
ing dividends: 


4.6% PREFERRED STOCK. 57 4 cents 
per share quarterly dividend payable 
December 1, 1955 to shareholders of 
record at the close of business 


November 18, 1955. 


4.68% CONVERTIBLE PREFERRED 
STOCK. 58} cents per share quar- 
terly dividend payable Deeember 1, 
1955 to shareholders of record at the 
close of business November 18, 1955. 


COMMON STOCK. 8% cents per 
share quarterly dividend payable 
December 15, 1955 to shareholders 
of record at the close of business 


November 18, 1955. 
Louis Snyder, Treasurer 











lf considering an investment 
house connection, send for 
** Introducing Halsey, Stuart.” . 
Tells ef our background and 


policies as they affect you 


HALSEY, STUART & CO. Inc 


123 S. La Salle St..Chicago 90 35 Wall Street, New York 5 








Private Microwave System—Bell 
System microwave equipment 
helps a midwest power company 
operate smoothly, act quickly. 


Telemetering Channels— Electric power moves around interconnected system under guidance 
of dispatchers. Bell System telemetering supervisory control and voice channels permit the 


operators in this load dispatcher’s office to supervise and control the inter-exchange of kilo- 
watts at remote locations 24 hours a day. 


WE SHRINK DISTANCE 


Bell System communications help draw together the far-flung 
units of the nation’s power lines, pipe lines and railroads. 


An increasing part of the 
Bell System’s business is pro- 
viding communications for the 
>ecialized needs of the nation’s 
power lines, pipe lines and rail- 
roads. As these needs expand, 
so, too, does Bell System service. 


The facilities of these indus- 
tries stretch across great dis- 
tances. Yet they must be able 
to contact any point immedi- 
ately and make information 
available quickly from one end 
of the line to the other. 


All require quick, reliable 
communications. Yet each has 
specialized problems. We tailor 
our communication services to 
fit their exact individual needs. 


The Bell System can meet all 
their communications require- 
ments. Among the things we 
provide are: 


Private Line Telephone Services 
Teletypewriter Service 
Mobile Radio Facilities 


We also supply the channels for: 
Telemetering 
Supervisory Control 
Industrial TV 
Facsimile 


And we are continually de- 
veloping new and better serv- 
ices for all types of businesses. 
We want to help them meet the 
new communications problems 
that accompany their change 
and growth. 


Bell Telephone System 


Bre, 


Mobile Telephones for Pipe Liners—It is important 
that field men in the pipeline industry be able to 
make reports immediately and on the spot. Bell 
System provides mobile facilities for their trucks 
and cars. 


Teletypewriter Cuts Rail Schedules—An extensive 
Bell System teletypewriter system is enabling 
one eastern railroad to cut Chicago to New York 
freight schedules up to 24 hours. Advance in- 
formation speeds up train departures. 











Rockwell Manufacturing Company 


Inventories Still 


In Healthy Condition 


Goods on hand have recovered only about half their 


1953-54 drop, though sales have gone well ahead of 


previous peaks. New-order trend is also favorable 


D's recent months, industrial 
production has made a spectac- 
ular recovery from recession influ- 
ences, surpassing the peak established 
in 1953. The economy can be con- 
sidered fully employed, with short- 
ages of both materials and labor far 
from uncommon. Use of credit has 
grown to a point where its inflation- 
ary potentialities have called for 
moderate restraint on the part of Fed- 
eral Reserve authorities, leading to 
higher interest rates. 

Under similar conditions on a num- 
ber of occasons in the past, we have 
witnessed a substantial rise in busi- 
ness inventories. When this develop- 
ment carried too far, as in 1948, and 
particularly when a considerable part 
represented speculative accumulation 
on credit as in 1920, a business reces- 
sion has followed and has persisted 
until unwieldy stocks of goods were 
worked off. Inventories have been 


rising steadily since the end of 1954; 
combined holdings of manufacturers, 
wholesalers and retailers in July (lat- 
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est data now available) totaled $79.2 
billion against a 1948 peak—which 
later proved to be excessive—of $55.7 
billion. 

However, the current level of 
stocks poses practically no threat 
whatever to the business boom. It 
represents an increase of only $2.3 
billion from the December 1954 low, 
certainly not an alarming amount. 
Comparison with 1948 totals is wholly 
irrelevant, for both prices and unit 
business volume have risen substan- 
tially within the past seven years. In- 
ventories are still $2 billion under the 
1953 peak although monthly sales are 
some $2 billion higher than the best 
level for that year. 

Inventory accumulation provided a 
$4.3 billion fillip to the economy dur- 
ing the second quarter instead of 
dragging it down to the tune of $4.9 
billion as in the third quarter of 1954 
(annual rates in both cases). This 
$9.2 billion difference accounted for 
over 35 per cent of the gain in Gross 
National Product between the two 


periods. Obviously a slowdown in in- 
ventory buying, or a renewed dip in 
stocks of goods, would put a large 
crimp in the business recovery move- 
ment, but there seems little danger 
of this at present. 

Holdings of producers and distrib- 
utors combined recently amounted to 
about 114 months’ sales, a much more 
healthy ratio than the 134-to-1 pre- 
vailing in January 1954, early 1952 
and mid-1951. For manufacturers 
alone, inventories were equal to some 
1.6 times sales rather than double, as 
in December 1953 and mid-1952. In 
both cases, the latest ratios represent 
four-year lows, and it is encouraging 
to note that even the highest figures 
of recent years are below the ratios 
prevailing immediately before World 
War II. 

Development during recent years ot 
comprehensive data covering new 
orders received by manufacturers 
provides an even better yardstick than 
sales volume by which to measure the 
position of inventories, since orders 
indicate the approximate size of sales 
in the future rather than the present. 
Producers’ orders declined from 
$25.2 billion in May 1953 to less than 
$21 billion six months later, but have 
since recovered to $27.8 billion, an 
all-time peak except for the abnormal 
level witnessed in January 1951. In- 
ventories have recently amounted to 
only 1.6 times a month’s orders 
against 2.2 times in November 1953 
and 1.9 times in September 1951. 

Retailers and wholesalers have 
been holding larger inventories (rela- 
tive to sales) during the past four 
years than was customary in the early 
postwar period. However, this mere- 
ly represents a return to typical pre- 
war practice, indicating that stocks of 
distributors were subnormal in 1946- 
50. In both categories, present in- 
ventory-sales ratios are well below 
those prevailing in early and mid- 
1951 and early 1954. 


Breakdown by Categories 


In the manufacturing field, a break- 
down of inventories is available into 
the raw material, work-in-process and 
finished goods classes. The 1949 re- 
cession was aggravated, and the mild 
slowdown in the spring of 1952 was 
partly caused by the accumulation of 
excessive supplies of purchased ma- 
terials; in January 1952 these 
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amounted to $16.7 billion. By March 
of the current year they had been 
reduced to $14 billion, and have 
shown only a normal increase since 
then. 

Finished goods were the largest 
component of the three before World 
War II, and have resumed that posi- 
tion within the past two years after 
lagging throughout the war and most 
of the postwar period. The present 
condition is obviously much healthier, 


since adjustment of excessive stocks 
of finished products can be accom- 
plished much faster and with less dis- 
ruption of output than would be the 
case if the excess were concentrated 
in raw materials. However, there 
is no glut of goods ready for ship- 
ment at the moment; the total has 
shown practically no change over the 
past year after declining during early 
1954. 


Unless all past experience is a com- 





pletely unreliable guide, we may ex- 
pect inventories to continue their ad- 
vance for a good many months to 
come. This will sustain production 
rates at levels somewhat higher than 
would be called for by the rate of 
final consumption. It is quite con- 
ceivable that at some time in the 
future, stocks of goods will become 
excessive relative to sales, but this 
development appears rather distant 
at present. 


Growth Prospects In Fluorine Chemicals 


Although commercialization of fluorine chemistry has been 
retarded due to difficulties in handling the corrosive and 


reactive materials, such compounds have a bright future 


he chemical element fluorine has 
on occasion been given such un- 
flattering descriptions as “the devil’s 
breath” and the “Dr. Jekyll and Mr. 
Hyde of chemistry.” The reason: 
Fluorine is more reactive than any 
other substance known and can cause 
water, gasoline, metals and even as- 
bestos to burn upon contact with it. 
But fluorine, which is widely dis- 
tributed in nature in the form of flu- 
orspar and cryolite, can be an ex- 
tremely useful chemical when 
“tamed.” Thus, hydrofluoric acid— 
one of the most important compounds 
of fluorine—has been used for many 
years in the glass industry, in various 
chemicals, and in du Pont’s Freon 
substances which are widely used as 
refrigerants. 


Commercial Origin 


Commercial production of the flu- 
orine family of chemical compounds 
began during the early 1930s and in 
the years which followed hydrofluoric 
acid and Freon type refrigerants were 
produced. The technology of fluorine 
and its compounds, however, really 
began to flourish with the outbreak 
of war in 1939. Hydrofluoric acid, 
for example, proved extremely valu- 
able as a catalyst in aviation gasoline 
manufacture and as a chemical for 
the extraction of uranium from its 
ores. 

During the 1940s, the need for a 
liquid which could resist chemical at- 
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tack and high temperatures led to 
the development of versatile materials 
which have come to be known as the 
fluorocarbons. (The name for these 
fluorine-based products stems from 
the fact that fluorine is substituted 
for the hydrogen of a carbon-hydro- 
gen compound — hence “fluorocar- 
bons.”) The fluorocarbons have 
found many applications in both the 
industrial and military field. Dielec- 
tric materials, safer and more eff- 
cient fire extinguishers, lubricants, 
and hydraulic fluids are examples. 
And it has been found that fluorine- 
containing plastics are highly resist- 
ant to solvents and corrosive chem- 
icals, have stability over a wide tem- 
perature range, and possess high im- 
pact strength. The result has been 
expanded markets for such materials 
as du Pont’s Teflon, M. W. Kellogg’s 
Kel-F, and the Bakelite Company’s 
Fluorothene. 

Minnesota Mining & Manufactur- 
ing began semi-commercial produc- 





Du Pont “Better Living” 


tion of fluoro-chemicals back in 1951 
after it obtained rights to a new elec- 
trochemical method for producing 
these products devised by Professor 
Joseph H. Simons of the University 
of Florida. Although sales of the new 
chemicals now are a relatively minor 
part of the company’s total volume, 
Minnesota Mining officials foresee an 
extremely bright future for fluoro- 
chemical compounds; the company 
has produced a gas for fire ex- 
tinguishers, a synthetic rubber con- 
taining over 50 per cent fluorine 
which is highly resistant to solvents 
and heat, and refrigerants which can 


Companies in Fluorochemicals 


7——Net Sales. Earned 
(Millions) 7—— Per Share c~ Dividends —, Recent 
1953 1954 1953 1954 %1955 1954 §1955 Price Yield 

du Pont (E. I.) $1,765.4 $1,709.3 $4.94 $7.34 $9.00 $5.50 $6.50 224 40% 
Hooker Electro- 

Chemical .... a38.7 a44.6 a0.96 al1.20 a1.60 0.70 100 36 28 
Minn. Mining & 

| eRe ee - 219.9 230.9 2.14 2.95 4.00 1.30 1.60 103 1.5 
Penn. Salt...... 59.2 581 250 273: 300 1.85 185 48 38 





*Estimated. §Indicated rate; du Pont and Pennsylvania Salt totals oe. ‘igre on 1954 year-end 
payments of $2.50 and 65 cents, respectively. a—Years ended November 3 
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produce temperatures down to 100 
degrees below zero. 

But for the present, Minnesota 
Mining derives the largest propor- 
tion of its sales from such items as 
tape and allied products, coated 
abrasives, electrical products, roofing 
granules, and adhesives and coatings. 
Most familiar 3-M product is Scotch 
brand cellophane tape, while Scotch- 
lite reflective sheeting is used on 
many types of highway marking 
signs and outdoor advertising. 

Pennsylvania Salt, a pioneer in the 
field of fluorine chemistry, notes that 
the total number of such compounds 
is not yet as large as those based 
on chlorine. However, the company 
expects the list of fluorine compounds 
to eventually include new and im- 
proved dyes, plastics, pharmaceuti- 
cals, lubricants, tanning agents, metal 
fluxes, anesthetics, ceramics, agricul- 
tural chemicals, low-pressure propel- 
lants, synthetic rubbers, and items for 
utilization in the growing atomic en- 
ergy industry. 


Fluorine in Water 


Pennsalt points out that fluorida- 
tion of water for the prevention of 
dental caries has become a reality, 
while compounds of fluorine are be- 
ing evaluated for use in rocketry. 
Recently, after several years of co- 
operative effort, Pennsalt and Mc- 
Cullough Tool Company announced 
a revolutionary new oil well servicing 
tool which harnesses the tremendous 
energy potential bound up in elemen- 
tal fluorine to cut and perforate steel 
pipe miles below the surface of the 
earth. 

Hooker 


Electrochemical’s first 


manufacturing process was the trans-. 


formation of salt brine through the 
use of an electrolytical cell into caus- 
tic soda, chlorine, and hydrogen. 
These are still the company’s basic 
chemical products. However, Hooker 
products have increased in number 
from two to over 100 in the past half- 


chemicals in the immediate future 
can have but little effect on the over- 
all trend of the company’s business. 
The other companies in the table on 
page 4 are rather liberally appraised 


as growth situations, but participation 
in the fluorine chemical field could 
provide important long-range bene- 
fits as new uses for fluorine mate- 
rials are developed. 


Kight Stocks With Large Cash Flow 


Per share profits figures don't tell the whole 
story of these "stocks with hidden earnings" 


he analyst must frequently dig 

below the surface of the figures 
appearing in present-day financial 
statements to determine a corpora- 
tion’s true earnings position. This 
has become particularly so in recent 
years because of a sharp rise in non- 
cash charges for depreciation and 
depletion of new plants and equip- 


ment which are deducted from a com- 


pany’s pre-tax income. A large pro- 
portion of these charges has been 
in the form of rapid amortization of 
defense facilities over a period of 
only five years instead of the longer 
intervals ranging up to 25 years or 
more under normal accounting pro- 
cedure. The effect of such write-offs 
frequently is a considerable under- 
statement of the real profits of a 
corporation. 

In such circumstances, a firm’s real 
earning power can be much more 
accurately determined by examining 
its cash earnings, or cash flow. This 
is the amount of money flowing into 
the treasury and includes net income 
per share as reported to stockholders, 
plus normal depreciation and deple- 


tion, accelerated amortization and 
any other applicable non-cash 
charges. Cash earnings constitute 


funds available for working capital, 


expansion and improvements, debt 
reductions and other purposes. 

In some cases, most of this cash 
flow is being ploughed back into the 
company to enlarge future earnings 
potentials through modernization, re- 
search and expansion, with the chem- 
ical industry providing the best ex- 
ample. In instances where major ex- 
pansion programs have approached 
completion, as in the steel industry 
today, the sizable cash earnings are 
being used for debt reduction and 
dividend increases. Looked at from 
either its immediate or its distant 
implications, a large cash flow bene- 
fits the stockholder. Of two stocks 
reporting the same earnings, the one 
with the greater cash flow obviously 
will be better protected and offers 
more advantages to the investor. 

The eight companies appearing in 
the table below have been selected 
because their reported earnings are 
significantly understated at present. 
Since non-cash charges have gener- 
ally increased further this year, the 
distortion in 1955 per share profits 
will be even greater. By the same 
token, however, stockholders will 
reap the benefits of much bigger 
earnings in the future as the effect 
of these charges tapers off. 


Eight Stocks With Large Cash Flow 


: a 
century and considerable research has baal 
been done in recent years on fluorine Earned ine Indic. Pee 
chemicals. Last April, Hooker stock- Share Share Rate Price Yield 
holders approved a merger with — rag bo oplietea ad ti-sess er) ror eer = ry 
. . abcoc Oey ere ; ’ s3. : 
Durez Plastics & Chemicals and the Gocavear Tire & Rubber........ 5.04 8.19 2.00 63 3.2 
company also plans to absorb Niagara Lone Star Gas.................. 1.82 4.44 1.40 = = 
Alkali Company. Phillips Petroleum .............. 5.20 9.93 3.00 
: Tere Be BAO... ho eke KS uk. aise. 3h 1.50 40 Be 
Du Pont, of course, is the largest ty § Steel...................-.- 323 861 200 58 35 
factor in the chemical field. Because Westinghouse Electric .......... 5.06 7.51 2.50 62 4.0 
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Wide Gains for 
United Air Lines 


Traffic is running sharply above last year's volume 
Q ply y 


and revenue increases have been translated into much 


~~ all of the scheduled airlines 
are doing much better in the 
profit column this year. Among the 
five largest, Trans World Airlines, 
for special reasons, has been the only 
laggard so far. All of the others aré 
well ahead of year-earlier results, par- 
ticularly Eastern which has the lucra- 
tive Florida route, and United Air 
Lines which is reaping profits from 
use of new planes on flights which in 
the past have brought poor returns. 

United’s performance stands out 
because of results gained under the 
pressure of competition for FEast- 
West business. This is the main line 
of travel on a national basis, and the 
distances covered are of course much 
greater than the North-South routes. 
But in flying in and out of the big 
eastern cities such as Boston, New 
York, Philadelphia, Baltimore and 
Washington, United is in direct com- 
petition with American Airlines and 
with Trans World on routes to De- 
troit and Chicago, San Francisco and 
Los Angeles. 

This at once sets up an internal 
conflict of interest. On the one hand, 
United must spend money to keep 
well abreast of its competitors. On 
the other, it must keep costs down by 
every conceivable means. The costs 
of setting up non-stop coast-to-coast 
flights, for example, and of the race 
to get it done first, are appreciably 
greater under competitive conditions. 


Abreast of Times 


United has been prompt in install- 
ing modern time and labor-saving de- 
vices throughout the system, and its 
cost control otherwise is considered 
good. While it is normal for the air 
line industry's revenues to advance 
more sharply than operating ex- 
penses, United’s revenue gain during 
the first six months was 28 per cent 
over the same 1954 period while ex- 
penses rose 23 per cent. Significantly, 
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higher earnings which will set a new record this year 


the increase in revenues was greater 
than that of either principal competi- 
tor. Net before taxes was more than 
doubled over the first half of 1954. 
Even with taxes two and a half times 
greater, United posted a gain of 73 
per cent in net income, again a wider 
comparative increase over competi- 
tors. 

Actually, first half earnings ex- 
ceeded those of any comparable pe- 
riod in the company’s history. July and 
August passenger and freight traffic 
also attained successive monthly 
peaks, while September is described 
as a “surprisingly good month with 
results very pleasing.” For the full 
year, after conversions of preferred 
stock, earnings should reach or ex- 
ceed $4.00 per share against $3.52 
last year. (With the preferred called 
for redemption at $104 on October 
10, holders are converting into 3.15 
common shares. ) 

Air travel is expected to continue 
to broaden until more passengers are 
airborne than ride on the rails. (Pass- 
enger miles of Pullman travel were 
exceeded for the first time in 1952, 
and the gap has been rapidly widen- 
ing.) For its future equipment, 
United envisions radically-changed 
ground facilities as well as passenger 





United Air Lines 


Earned 
Revenues Per Divi- 
Year (Millions) Share dends 


1945.. $39.3 $2.38 $0.50 
1946.. 649 0.58 0.50 
1947.. 69.0 D2.01 None 
1948.. 83.2 D0.72 None 
1949.. 916 0.88 None 
1950.. 104.1 2.90 0.75 
1951.. 127.8 3.58 1.50 
1952.. 159.0 4.03 1.50 
1953:. 1732 323 “i 
1954.. 200.7 3.52 1.50 


Six months ended June 30: 


1954.. $87.3 $0.81 : 
1955.. 111.6 


Price Range 
62144—31% 
544—19Y% 
2814—-15% 
194— 95% 
1434—10% 
2434—1334 
3554—2256 
337Z—245% 
324%4,—21% 
3834—21\% 


1.52 a$0.75 a491%4—34% 





a—To September 28. D—Deficit. 











planes. It has been experimenting 
with an “airdock” at which a modern 
Mainliner can be emptied of pass- 
engers, baggage and cargo in four 
minutes, with loading also acceler- 
ated. Having found this equipment 
highly practicable, United plans to 
make installations wherever possible. 
Begun in 1953, United’s jet plane 
program has been experimental to 
date, but now the line plans to order 
25 jet transports this month—planes 
which will carry 150 coach passengers 
at 565 miles an hour over a cruising 
range of 4,800 miles. Deliveries may 
start in 1958, but the fleet will not be 
in full use until a year or two later. 


New Equipment Costs 


Since depreciation and retained 
earnings will not be sufficient to pay 
for jet planes costing about $5 million 
apiece, new capital will have to be 
raised sometime in the future. Other 
planes currently on order are to be 
delivered in 1956 and 1957; capital 
expenditures in recent years have 
averaged about $40 million annually. 
United has a $30 million standby 
credit with a group of banks, and 
paying an interest rate of 314 per cent 
for the whole amount would mean 22 
cents per share in fixed charges. But 
the fleet of 25 jet transports at a total 
cost of around $125 million implies 
further borrowings. 

Although United’s dividend payout 
has been only 35 per cent of available 
earnings in the last four years, it does 
not appear likely that the current 
$1.00 annual rate plus 50 cents extra 
will be raised even with record earn- 
ings. The yield (3.75 per cent) at 
the recent price of around 40 is not 
particularly attractive, but the shares 
have appeal for longer-term growth. 
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British Inflation 


A Threat To U.S.? 


Situation in England approaches a crisis, forcing 


the Government to take drastic action to restrain 


credit. Our exports could be affected eventually 


W e think we have troubles. True, 
we are experiencing shortages 
of steel, copper and some other mate- 
rails; wage costs are rising faster 
than gains in productivity; use of 
credit to finance instalment purchases, 
home buying and other purposes has 
increased to an extent considered 
alarming by some; and the inflation- 
ary potentialities of all these factors 
have induced credit authorities to jack 
up our interest rates several times 
over recent months. But in all these 
respects, we are much better off than 
is Great Britain. 


Balance-of-Payments Problem 


During the early postwar years, 
war devastation and socialistic policies 
followed by the Labour Government 
held production down and led to 
chronic balance-of-payment difficul- 
ties, since exports could not be raised 
high enough to pay for necessary im- 
ports. Long years of rationing and 
similar austerity measures, a sweep- 
ing devaluation of the pound, exten- 
sive aid from this country and a basic 
change in British Government policies 
eventually permitted an improve- 
ment; Britain’s gold and dollar re- 
serves gained from late 1949 through 
1954 except for a period from mid- 
1951 to early 1952 when wool, tin 
and rubber prices were collapsing. 

Consumer rationing was gradually 
relaxed and finally brought to an end, 
and curbs on instalment credit were 
also terminated. But the long-pent- 
up demand for goods, together with 
heavy exports, a housing boom and 
large scale capital outlays by business, 
placed too great a strain on the Brit- 
ish productive potential. Prices rose, 
labor demanded (and in many cases 
received) substantial wage increases, 
forcing prices still higher, and the 
United Kingdom once more finds it- 
self with balance-of-payment troubles. 

For generations, Britain has been a 
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net exporter of coal. But her miners 
cannot or will not increase their out- 
put to keep pace with mounting de- 
mand, nor will they permit immigra- 
tion of foreign miners to help out. 
Consequently, British coal imports 
will exceed her exports this year for 
the first time, and by a substantial 
margin. This is merely the most glar- 
ing example of a condition which af- 
flicts practically all industry. But 
British workers see no reason to 
moderate their wage demands; it is 
estimated that wage increases already 
granted this year, plus those still to 


be negotiated, amount to three times 
the $500 million addition to wage 
costs during 1954. 

So far, British authorities have at- 
tempted to counter the inflationary 
trend by more or less orthodox 
means. The Bank rate (equivalent 
to our discount rate) was raised 
from 3 per cent to 3% per cent last 
January, and to 4% per cent in Feb- 
ruary. Instalment credit has been 
placed under restrictions, and in July 
Chancellor of the Exchequer Butler 
asked banks to cut their advances by 
10 per cent by the end of the year. 

Even labor leaders recognize the 
serious nature of the present crisis. 
Chairman Geddes of the Trades 
Union Congress recently warned its 
membership that constant pressure 
for higher wages was threatening the 
nation’s economic structure. He 
stated, “If we over-exploit full em- 
ployment, our children may be ex- 
ploited by unemployment. . . . If we 
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Introducing Your New Publishers 


Py snacnga of the constructive policies of the late Louis Guenther, 
founder of the FinaNcIAL Wortp in 1902 and publisher until 
his death in 1953, is assured with the acquisition of control of the 
Guenther Publishing Corporation by Richard J. Anderson, 
dent, Ralph E. Bach, executive vice-president, and Arthur E. Voss, 
vice-president and treasurer. All three executives were closely asso- 
ciated with Mr. Guenther and were well indoctrinated with his poli- 
cies and ideals. His confidence in their ability to carry on his policies 
was evidenced some years before his death when he wished to assume 
a less strenuous role, by turning over the active direction of the 
organization to the three principals who now control it. 

In short, although control has changed, the active management 
of the publication remains the same. 





A. E. Voss 


presi- 

















News and Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


American-Marietta . 

Shares represent an improving 
growth situation. Recent price Cl. 
A, 46. (Now ona $1 annual dividend 
basis.) Sales for the first nine months 
of the fiscal year to end November 30 
rose 43 per cent over the comparable 
1954 period to a new high of $107 
million. Profit margins widened, and 
earnings on the Class A stock almost 
doubled, at $2.51 compared with 
$1.28 a year ago. During fiscal 1954, 
paint products accounted for 40 per 
cent of total sales ; concrete, additives 
and metal powder 40 per cent; resins 
10 per cent and household products 
10 per cent. American-Marietta is 
the largest U. S. maker of concrete 
sewer and water pipe. 





*Over-the-counter issues not rated. 


Carrier B 

Stock ts a businessman’s longer 
term growth commitment. At 52, 
yields 4.3% on $2.25 indicated an- 
nual dividend. Sales for the first nine 
months of the fiscal year to end Octo- 
ber 31 (including the Affiliated Gas 
Equipment Inc. which was merged 
last March) dropped 11 per cent from 
the corresponding 1954 period due to 
a decline in Government business. 
But with costs cut, earnings declined 
only 5 per cent to $3.97 per common 
share compared with $4.19 a year 
ago. Fiscal year earnings’ are esti- 
mated at $4.40 per share vs. $4.69 in 
1954. 


Commercial Solvents C+ 

Now at 20, stock ts a growth specu- 
lation but industry competition ts 
keen. (Paying $1 annually.) Com- 
pany has begun full operations at its 
new $5 million nitroparaffin plant, in 
Sterlington, La. Output will be about 
5 million pounds annually, of which 
25 per cent will be consumed by the 
paint industry, and 20 per cent by 
textile makers. By early 1956, new 
carbon black facilities will raise ca- 
pacity for this product by 15 per cent. 
8 


Eastern Air Lines B 

Now at 48, stock is a volatile mar- 
ket performer but has a strong growth 
potential. (Paid 50c in 1954; 75c so 
far in 1955.) Directors have an- 
nounced a five-year $350 million 
equipment program to accelerate the 
transition to jet-powered air travel, 
the largest such project ever under- 
taken by an airline. Orders have 
already been placed for two of the 
planned three fleets of “super-air- 
liners” (40 Douglas DC-7B’s and 10 
Lockheed Super G Constellations) 
and Eastern’s annual passenger ca- 
pacity will reach 20 million by year- 
end 1961. To finance these pur- 
chases, company will depart from its 
former policy of short-term bank 
loans and is working out a deal for 
payments to be deferred until the 
new equipment is actually in produc- 
tive operation. This will also enable 
a less restrictive dividend policy to 
be adopted. 


Foremost Dairies C+ 
Shares of this third largest com- 
pany have further growth prospects. 
At 21, yield is 4.8% on $1.00 in- 
dicated annual dividend. Sales for 
the first half increased 57 per cent 
over the comparable 1954 period, re- 
flecting recent major acquisitions and 
aggressive sales promotion in older 
territories. Profit margins widened 
but higher taxes and a larger capita- 
lization limited the earnings gain to 
61 cents per share compared with 54 
cents a year ago. Earnings for the 
full year are estimated at about $1.50 
per share, vs. (pro-forma, including 
1954 acquisitions), $1.04 in 1954. 
Negotiations are underway for ac- 
quisition of Western Condensing 
Company, a fluid whey producer. 


Garrett Corporation C+ 

Now at 35, stock is a growth specu- 
lation but subject to the uncertainties 
of military procurements. (Paid $1.60 
in 1954; $1.30 so far in 1955.) For 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 


policy outlined each week on the Market Outlook page. 


the fiscal year ended June 30 com- 
pany enjoyed peak sales of $103.4 
million vs. $101.2 million in the prior 
period, with per share earnings of 
$4.10 against $3.91. The current 
order backlog is $98 million and the 
percentage of commercial products 
has been slowly rising, reflecting 
strong efforts by management to re- 
duce company’s reliance on business 
of military origin. 


Gulf Oil 4 
Shares (89) are of high investment 
quality and have good growth pros- 
pects. (Paid $2.00 in 1954 and 4% 
in stock ; $2.25 and 4% in stock paid 
or declared so far im ’55.) First 
half revenues advanced 10 per 
cent over the year-earlier level and 
profit margins widened, but increased 
property charges, higher taxes and a 
greater number of shares outstanding 
limited the gain in earnings (9 per 
cent) to $3.60 per share (an all-time 
high) vs. $3.18. Despite heavy ex- 
ploration and development charges, 
earnings for the full year are esti- 
mated at about $7.75 per share com- 
pared with $7.16 for 1954. Although 
Gulf is one of the largest domestic 
oil enterprises, domestic operations 
account for only 34 per cent of net. 


Kelsey-Hayes Wheel C+ 
Stock is a more or less typical busi- 
ness cycle issue; recent price 35. 
(Paid $1.50 in 1954; $2 so far this 
year.) Earnings of at least $5.50 a 
share are expected to be reported for 
the fiscal year ended August 31, up 
from $4.48 in the previous 12 months. 
This year’s record level of automobile 
production enabled the company to 
more than off-set a decline in defense 
sales. Shorter periods for model 
changeover by Ford and General 
Motors, the principal customers, in- 
dicates further gains in automotive 
volume in early 1955-56. A tentative 
merger agreement has been signed 
with Steel Products Engineering. 
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Magnavox ors 

Now at 37, stock is speculative and 
cyclical. (Paid $1.50 in 1954; $1.125 
plus 5% stock, so far in 1955.) For 
the fiscal year ended June 30 company 
reports a 15 per cent increase in 
earnings over the previous year de- 
spite a decline in sales. On a per 
share basis net came to $3.05 vs. 
$2.66. Military shipments were off 
but a substantial rise in better-mar- 
gined civilian volume, which ac- 
counted for over 60 per cent of the 
total, was the dominant factor. Sales 
are currently running at record levels, 
50 per cent over the year-earlier 
period. 


McCrory Stores B 

Shares (15) of this sixth largest 
variety chain are suitable for income, 
ytelding 7% on $1.05 paid in 1954. 
Sales for the first half of 1955 were 
3 per cent above the 1954 period, re- 
flecting store enlargements and ad- 
ditional units in operation, and earn- 
ings rose 7 per cent to 32 cents per 
share vs. 30 cents. Earnings for the 
full year are estimated at about $1.35 
compared with $1.25 in 1954. Six 
new stores are scheduled for com- 
pletion during 1955 as well as addi- 
tions to the company’s 24 self-service 
units. McCrory currently operates 
210 stores in 22 states, mostly in 
Pennsylvania, Florida and Texas. 


Owens-Illinois Glass A 
Longer term growth potential of 
this well-diversified glass container 
producer appears favorable; recent 
price 123. (Pays $1 quarterly.) Com- 
mercial production of three important 
new products will - begin shortly. 
These include: (1) Glass containers 
that are 20 per cent lighter and 10 
per cent stronger than conventional 
ones and that can be made at double 
the current production rate. (2) 
Color television tubes that can be 
made at half the cost of the present 
kind. (3) Insulation material for oil, 
chemical and power pipes that can 
resist 66 per cent more heat than 
those now made by the company. 


St. Joseph Light & Power B 

At 24, stock yields 5.5% from in- 
dicated 1955 dividends of $1.32, and 
may be held on an income basis. 
(Paid $1.20 in 1954.) For the first 
half of 1955 operating revenues were 
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slightly above those for the like 1954 
period despite the loss of 20 million 
kw in sales to REA cooperatives who 
transferred their business to the 
N. W. Electric Power Cooperative. 
Gross income was also up slightly but 
due to increased interest charges net 
per share came to only 83 cents vs. 
85 cents. Company acquired Missouri 
Service Company as of September 3 
through the exchange of 30,000 com- 
mon shares for all the stock of the 
latter, and the service area was thus 
increased. 


Union Bag & Paper B 
Now at 98, shares rank as a busi- 
nessman’s growth commitment. (Patd 
$3.50 in 1954; $2.25 so far this year.) 
Demand for all the company’s prod- 
ucts continues strong, and the sales 
pace so far this year indicates an 
annual volume of $120 million, up 
from $105 million last year. During 
the past 18 months operating profits 
after depreciation have averaged 20 
per cent of sales, highest of any lead- 
ing domestic paper producer. First- 
half earnings reached $4.04 a share, 
and full-year profits are expected to 
top $8 a share. An increase in the 
current dividend rate seems likely. 


U. S. Tobacco Sob 

Now at 19, stock warrants reten- 
tion on a semi-speculative basis for 
generous 6.2% yield afforded by the 
current $1.20 annual dividend. Oper- 
ating economies put into effect this 
year lifted first-half earnings to 69 
cents a share, from 55 cents in the 
same 1954 interval, despite an eight 
per cent decline in volume. Sales of 
Sano and Encore, the company’s two 
principal cigarette brands, held steady 
during the early part of the year and 
are now showing gains. Snuff volume 
is also improving, even at higher 
prices, although smoking tobacco 
sales have failed to participate in the 
upturn. Full-year profits are ex- 
pected to reach about $1.40 a share, 
against $1.26 in 1954. 


Vick Chemical A 

Long range prospects are promis- 
ing for this well-established drug pro- 
ducer; recent price 57. (Paid $1.35 
and 2% stock last year; $1.12%4 and 
2% stock so far this year.) Sales in 
the fiscal year ended June 30 set a 
new record for the seventh consecu- 


tive year, rising 11 per cent over the 
1953-54 figure, and earnings in- 
creased to $4.36 a share, from $4.21 
in the preceding year. Around one- 
third of the gain in volume was 
credited to the inclusion of Dr. Hess 
& Clark, producer of pharmaceuticals 
and animal feed medicants, acquired 
last January. Foreign operations con- 
tinued to grow faster than domestic 
business as the result of an aggressive 
expansion program and improved 
economic conditions in overseas mar- 
kets. Consequently, non-consolidated 
foreign earnings jumped to 23 cents 
a share in 1954-55, from two cents a 
year earlier. 


Wheeling Steel B 

Now at 60, shares are somewhat 
less subject to cyclical influences than 
those of some of the other smaller 
steel companies. (Paid $3 plus 
10% in stock so far m 1955.) 
First half net per share came to 
$3.32 vs. $2.45 on a smaller amount 
of stock in the 1954 period. For the 
balance of this year profits are likely 
to equal or exceed those of the pre- 
ceding six months, with sufficient 
orders on hand to assure capacity 
production through the fourth quar- 
ter, at least. Capital expenditures of 
about $10 million this year all went 
for further cost reduction projects 
rather than for expansion, reflecting 
company’s satisfaction with its status 
as one of the smaller but fully-inte- 
grated steel producers. 


Youngstown Sheet & Tube B 

At 99, stock seems amply priced 
for a highly cyclical issue. (Paid 
$3.75 in 1954; $3 so far im 1955.) 
Company expects second half net per 
share to equal the $5.35 reported for 
the six months ended last June 30. 
About four million tons of finished 
steel will be shipped this year, com- 
pared with the record level of 3.7 
million set during 1953, which will 
be about 31 per cent above the aver- 
age for the previous five years. Com- 
pany has lagged somewhat behind the 
industry in expanding its facilities but 
capital expenditures will reach about 
$40 million in 1955 and are scheduled 
to be double that figure in 1956. Of- 
ficials of both Bethlehem and Youngs- 
town are still exploring methods by 
which Government opposition to a 
merger may be overcome. 
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FINANCIAL WORLD was established to diffuse the truth about 


investments, has constantly maintained this attitude, and will con- 


tinue to do so, confident in its belief that as long as it clings to 


this ideal it can count upon the support of the investing public 
. » « LOUIS GUENTHER, Publisher, 1902-1953 


No One Indispensable 


A. CASUAL OBSERVER 
might have concluded in the first 
hour of stock trading on Monday, 
September 26, that the stock market 
is in effect a one-man market. That 
was the day when the market gave 
its first response to the week-end 
news of President Eisenhower’s ill- 
ness. Up to 11 A.M. only 11 of the 
30 stocks in the Dow-Jones industrial 
average had appeared on the ticker 
tape, reflecting the difficulties floor 
. Members were having in executing 
orders, with price declines ranging 
up to a dozen points. Later, of course, 
the market’s action returned to a 
more orderly pattern and has since 
continued to reflect more rational 
behavior. 

The market’s performance, though 
a dramatic testimonial to the nation’s 
regard for President Eisenhower and 
its deep concern over his health, 
again proved true to tradition. Older 
students of price movements will re- 
call the sense of foreboding that hov- 
ered over it at times in the past when 
captains of finance and industry had 
been stricken, sometimes not serious- 
ly. How, in the fever of war or early 
postwar crisis, President Woodrow 
Wilson and Franklin Delano Roose- 
velt had been described as indispens- 
able men. In these instances and 
many others the market had proved 
itself too big in its own right to be 
affected more than temporarily. Its 
strength stems from the well-being of 
millions, not from the health or even 
the life of any one leader. 


Ingenuity in Giving 


Tue pusiic’s EYE. has 
turned naturally to the educational 
grants of large institutions and cor- 
porations, such as those of the Ford 
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Foundation and General Motors Cor- 
poration, because of their great size. 
As a result, some smaller grants have 
received perhaps less attention than 
they merit. A number of these show 
unusual canniness on the part of busi- 
ness to reach the taproots of indi- 
vidual support as well as institu- 
tional support of education. A case 
in point was supplied recently by 
the General Electric Company. Quite 
apart from its main contributions for 
schooling, it recently set up a plan 
to encourage employes to give to 
their Alma Maters. The individual 
makes his gift and the company 
matches it dollar for dollar. The pur- 
pose is to encourage alumni support 
of the schools they left and the plan 
doubles the size of their gifts, for 
each contribution becomes not one 
collar but two dollars. In its first six 
months of operation, General Elec- 
tric’s contributions under the plan are 
said to have approximated $200,000. 


Unyielding Law 


Two HURRICANES, Con- 
nie and Diane, destroyed half of the 
rich onion crop of Orange County, 
N. Y., but left the tariff laws of the 
United States unbent and unyielding. 
The test came when onion growers in 
Canada, learning of the privations of 
New York onion growers, volun- 
teered to send six carloads of onions 
to the United States with proceeds 
from the sale going to the New York 
growers. Under our inflexible legis- 
lation, the onions could have been 
sent to the flood-swept United States 
farmers for their own consumption, 
but not for sale even though the 
proceeds were designed to serve the 
needs of the growers affected. The 
best brains of three agencies and a 
powerful commission in the Federal 
Government were put to work to 





find a permissive loophole in the law, 
but none could be found. The State, 
Commerce and Justice Departments 
flanked by the United States Tariff 
Commission regretfully concurred in 
a decision rejecting the Canadian 
offer. The episode may suggest that 
laws formulated by men should not 
be so rigid that a commonsense ap- 
plication becomes impossible. 


Auto Forecast 


A. GROUND-SWELL of 
optimism over near-term business 
prospects has swept over the econo- 
mists of the Chamber of Commerce 
of the United States which in its 
regular quarterly forecast has issued 
one of the most cheerful readings in 
its history. One point in particular 
should encourage the automobile in- 
dustry. The Chamber expects that 
1956 sales will hold up to the 1955 
level of approximately seven million 
cars. This estimate is based on be- 
lief that new styling plus comfort and 
safety features in the motor indus- 
try’s forthcoming models will attract 
the buying public. This public in 
turn is currently enjoying record 
employment with wage and salary in- 
come running some eight per cent 
over a year ago. 

The efforts of the Federal Reserve 
Board to encourage commercial 
banks to extend credit on a more 
selective basis (in other words, to 
tighten the screws a little) are also 
lauded by the Chamber as a con- 
structive move. But there are some 
credit students iri the automobile in- 
dustry who are watching the interest 
rate trend with a measure of appre- 
hension. Financing is an important 
part of the sales package offered by 
the automobile dealer and any in- 
crease in financing cost makes the 
selling effort more difficult. 
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Boom Times for Paper Industry 


Some firms are having difficulties in keeping up with 


demand. Output this year will hit new peak. 


Plant 


expansion and mergers are factors in companies’ growth 


hile 1955 was expected to be 

one of the really big years in 
the paper industry, even the opti- 
mistic predictions made earlier are 
being exceeded. Better business gen- 
erally is one factor; but there are 
others. During 1954 when industrial 
production declined, output of news- 
print, paper and paperboard con- 
tinued to rise to new records. And 
production is racing ahead this year 
not only because of good business, but 
also because of new uses and a sharp 
ilicrease in exports. 

The gain for the first six months 
has sharply exceeded the average 8.8 
per cent increase in the Federal Re- 
serve Board index for all durable 
and non-durable industries. Total 
paper and paperboard output of some 
14.7 million tons was up 11.6 per 
cent over the first half of 1954. Two 
successive quarterly records were set, 
while for the full year the industry 
probably will add some two million 
tons to 1954’s previous high mark of 
slightly under 26.7 million. 

Although most mills have been 
operating at or near capacity, it has 
been difficult to keep up with demand. 
Order backlogs have continued to 
grow, current output is moving 
swiftly into actual consumption, and 
inventories at mills and converting 
plants are low in relation to sales. 

Although small in relation to the 
whole, export volume has been in- 
creasing. Last year, for the first time 
in industry history, more wood pulp 
was shipped cut of this country than 
was imported from overseas. How- 
ever, during the first six months of 
this year, 316,000 tons of wood pulp 
were exported, 110 per cent over a 
year earlier; imports were up only 
slightly. Newsprint accounted for the 
largest tonnage of paper exported 
(116,000 tons), a gain of 133 per 
cent over the first half of 1954 while 
total exports of paper, at 227,000 
tons, were up 69 per cent. 

While the paper industry in the 
past has been plagued by periods of 
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Charles P. Cushing 


feast-or-famine, it is again raising its 
sights on physical expansion. Close 
attention is paid to projections of na- 
tional population growth and eco- 
nomic activity as well as to rapid 
technological changes. Per capita 
consumption of paper has risen much 
faster than population growth, and 
the rate of increase recently has been 
accelerating. The major problem is to 
gauge the rate as it may be eight, ten 
cr twelve years from now. One of 
the larger industry units, West Vir- 
ginia Pulp & Paper, intends to in- 
vest $100 million in new plant and 
equipment during the 1955-59 period, 
and important sums will also be spent 
by other companies which are ac- 
celerating their programs. 

Every major unit in the industry 
las made good sales and earnings 


gains so far this year; Minnesota & 
Ontario did better even in face of a 
strike. Second half results of most 
companies should show further gains. 

A flurry of acquisitions has been in 
evidence for some months, most of 
them furthering integration as well 
as widening products and markets. 
Kimberly-Clark’s merger with Inter- 
national Cellucotton Products is ef- 
fective October 31; the latter com- 
pany had sales of $145.4 million and 
per-share earnings of $3.11 in 1954. 
Marathon Paper has authorized the 
purchase of Michigan Carton Com- 
pany, while Mead Corporation share- 
kelders will soon vote on the acquisi- 
tion of Chillicothe Paper Company. 
Hammermill Paper bought a New 
York chemical firm last July. Re- 
cent purchases by St. Regis are 
General Container Corporation and 
Pollock Paper. Scott Paper pur- 
chased Hollingsworth & Whitney 
and Detroit Sulphite Pulp & Paper 
last fall. Rayonier’s sales and earn- 
ings base is being sharply expanded 
by acquisition of Alaska Pine & Cel- 
lulose, and 1955 sales may reach $1590 
million vs. $86.9 million in 1954. 

Reflecting the industry’s growth 
aspects, yields from indicated pay- 
ments are comparatively low for most 
paper equities. Best rated issues are 
Scott Paper, Great Northern, Kim- 
berly-Clark and West Virginia Pulp. 
Eastern Corporation, Oxford Paper, 
Rayonier, St. Regis, and S. D. War- 
ren must be regarded as speculative, 
while the other issues in the group 
qualify as suitable for a businessman’s 
commitment. 


The Paper and Pulp Manufacturers 





7—*Sales—. — 


Earned Per Share——--——~ 


( Millions) -—-Annual-—, 7-- 6 Months -— +Divi- Recent 

Company 1954 1955 1953 1954 1954 1955 dends Price Yield 
Champion Paper. a$32.4 a$36.2 b$4.13 b$4.42 a$1.03 a$1.21 $2.00 54 3.7% 
Crown Zellerbach a76.7 a80.8 2.32 ¢2.84 a0.73 a0.77 1.60 53 3.0 
Eastern Corp.... 10.5 11.5 2.42 2.61 1.10 1.55 120 27 4.5 
Gt. Nthn. Paper. 22.5 24.5 4.63 3.97 2.09 1.98 3.00 85 3.5 
Hammermill Pap. 14.3 17.0 1.81 1.93 0.84 1.55 im 3 Ai 
Int'l Paper...... 332.0 390.7 6.44 7.05 3.11 3.68 3.00 111 2.7 
Kimberly-Clark.. a40.8 a44.2 c¢2.62 2.84 a0.69 a0.76 180 51 3.5 
Mead Corp. .... 51.3 64.0 4.41 4.62 2.01 2.85 2.00 62 3.2 
Minn. & Ontario 34.3 34.6 4.42 4.72 2.08 2.22 240 62 39 
Oxford Paper... 27.6 28.3 2.88 3.81 1.96 2.12 1.45 40 3.6 
Rayowier ....... 40.9 70.3 1.89 2.05 1.07. 1.42 1.20 35 3.4 
St. Regis Paper. 101.4 112.5 2.91 2.62 1.40 1.52 1S. 6|6420~=Ci«B 
Scott Paper..... 113.5 125.8 1.92 2.33 1.17 1.38 180 70 2.6 
Union Bag & Pap. 51.4 61.5 5.58 6.09 3.09 4.04 3.50 98 3.6 
Warren (S.D.).. 248 26.7 2.04 1.65 1.16 1.32 1.00 32 3.1 
W. Va. Pulp & : 

PR inde Sade « e121.7e129.0 £2.77 £2.57 e1.79 e2.18 140 45 3.1 


*Six months unless otherwise noted. {Paid in 1954 or current indicated rate.. a—Three months. 


b—Years ended March 31 of following year. 
months. f—Years ended October 31. 
stock dividends. 


c—Years ended April 30 of following year. 
Note: Crown Zellerbach and Rayonier figures adjusted for 
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The Studeboker Tradition of Craftsmanship ee 
begins with the first Conestoga Wagon (1852). : A great tradition carries on: Studebaker builds = ee 
its first pace-setting gasoline-powered car (1904). satin ee ; 
mt * 4 4 as e x x SS Studeboker startles the automotive world 


with the first true postwar car (1947). 


Still pioneering: Packard introduces the most 
powerful engine in any American car (1955). 


Packard builds the ethelies car with 
shock absorb tondard i # (1910). 
RSENS AE EERIE SpE FUE Ney The Packard Tradition of Engineering begins 
with America’s first luxury motorcar (1899). 


Down through the years, great motoring traditions were created by Studebaker, 
with its heritage of fine craftsmanship, and Packard, with its fame for inspired 
engineering. Now they are united — and a great tradition burns bright again! 


Americans love a good fight! 


Today, the dynamic new Studebaker-Packard Cor- Frankly, we know that the only way we can hope 
poration is boldly challenging the entire automobile to earn your business is to offer you a better car for 
industry. This young blooded company is turning the your money. That’s just what we are doing and will 
tables on old-line thinking... with new men, new continue to do, for Studebaker-Packard Corporation 


facilities, new ideas, and a new blueprint for growth is the one company where Pride of Craftsmanship 
based on a five-point program: still comes first. 


1. To keep our sights always on the goal of giv- Today, America’s proudest automotive tradition 
ing the public exactly the kind of cars it wants burns bright again, with great cars and trucks in 
2. To see that every product we produce is the every price class .. . cars to fit every taste and every 
finest in its field budget... cars that are first with the exciting new 


: : ideas in motoring. 
3. 'To remain alert, aggressive, and ready to take 


advantage of every opportunity to better serve That’s why people are buying so many more Pack- 
the public and our dealers ards, Clippers, and Studebakers this year. That’s 

. why we urge you to see your Studebaker or Packard 
To be the sort of company people like to do Dealer soon .. . to take a demonstration ride that will 
business with be the most convincing proof in the world that the 
To be big but never so big as to stifle the indi- Studebaker-Packard Corporation is bringing better 
viduality that is our heritage motoring to you and your family. 


STUDEBAKER * CLIPPER * PACKARD 


WHERE PRIDE OF WORKMANSHIP STILL COMES FIRST! 
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Although the September 26 break was the sharpest since 1929, 


there are few other points of similarity with the situation 


prevailing then. But early renewal of the rise is unlikely 


Measured in points in the Dow-Jones indus- 
trial average, the September 26 break was the 
sharpest since 1929, and the Dow-Jones rails 
showed the widest dip (in points) ever recorded. 
Percentagewise, of course, both averages have 
dropped more during a single day on a number of 
occasions. The fact that the selling avalanche 
came at peak market levels after a six-year advance 
had carried stock yields down to a possibly vul- 
nerable point naturally prompts comparison of the 
present situation with that prevailing in late 1929. 


In most respects, this comparison is reassur- 
ing. So far as we can see now, business should 
continue to improve over the medium term future 
(though probably not at the rate witnessed during 
the past year) ; there certainly seems no possibility 
whatever of a depression remotely resembling the 
1929-32 experience. Although speculation has risen 
to undesirable proportions occasionally during the 
recent past, it has never even approached 1929 
magnitude. The quality of the buying has been 
much better in many respects. 


Individual purchasers have, in general, been 
buying sound issues for investment, which makes 
them less likely to be stampeded into selling by ad- 
verse price developments. Even more important, 
most of the buying has been for cash; present 70 
per cent margin requirements reduce necessitous 
selling to the barest minimum whereas margins as 
low as 10 per cent in 1929 left many accounts 
highly vulnerable. Semi-permanent acquisitions 
by institutions have removed large amounts of 
stock from the market. Finally, prices are more 
realistically geared to earnings than they were in 
the late ’twenties. 


As might have been expected, the heaviest 
losses during the dip were suffered by the issues 
which have been most widely exploited during 
recent months, while those appealing mainly for 
yield rather than for glamour got off more lightly. 
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The ensuing two-day recovery appears to have been 
largely technical; it was certainly to be expected 
on the basis of past market experience. The pat- 
tern of support during this period may be sig- 
nificant. 


With some exceptions, the best performances 
on the recovery were turned in by the du Pont- 
General Motors-Standard Oil type of stock, indi- 
cating activity by bargain-hunters. Neither the 
glamour issues nor the staid income shares did as 
well, even after allowing for the lesser volatility 
of the latter. Cyclical groups such as the paper, 
copper, steel, tire, aluminum and railroad stocks 
were not entirely neglected, but did not fare as 
well as did the market leaders representing fields 
normally evidencing greater stability. 


Investor concentration on shares offering 
value rather than potential quick profits may be 
considered reassuring, though it is partly nullified 
by the relative lack of interest in income-type is- 
sues. But it furnishes no assurance that the advance 
will shortly be resumed at anything like the pre- 
vious pace. Sober second thoughts are already 
forming on the likelihood of President Eisenhow- 
er’s seeking a second term, no matter how fast and 
complete his recovery, and the threat to market 
values of a possible Democratic victory next year 
cannot be lightly dismissed. 


It is true that many of the changes in policy 
which would come under a Democratic administra- 
tion would be directly inflationary, but this pros- 
pect is more than offset by the certainty of higher 
corporate taxes, active encouragement of large 
wage demands and a generally anti-business 
climate in Washington. Faced with this uncer- 
tainty, stocks are likely to back and fill for a while 
longer. Under such conditions, investors should 
redouble their efforts to concentrate equity holdings 
in shares offering good value at current prices. 

Written September 29, 1955; Allan F. Hussey 
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CURRENT TRENDS 











Copper vs. Aluminum 

The sharp rise in copper prices is causing many 
large-volume users of the red metal to consider 
aluminum as a substitute. Western Electric Com- 
pany, the manufacturing unit of the Bell System 
and the nation’s biggest copper user, declares: 
“Spiraling copper prices and repeated shortages in 
the supply of the metal have caused the company 
to move ahead with a definite engineering develop- 
ment program looking toward the substitution of 
aluminum for copper in its manufacture of tele- 
phone cable.” In recent years, the company has 
produced several billion feet of conductor cable 
in which aluminum was substituted for copper and 
it has performed satisfactorily. General Telephone, 
the largest independent telephone system, is also 
looking into the possibilities of aluminum cable. 

Copper is now selling at 43 cents a pound, 258 
per cent above the level prevailing in January 1946, 
while aluminum (at 24 cents) has risen only about 
63 per cent during the same period. Furthermore, 
the steadily expanding capacity of the aluminum 
companies presents a favorable long-term supply 
picture while prospects for copper supplies are less 
promising. As greater experience is gained with the 
lighter metal, it will become increasingly competi- 
tive with copper, benefiting the leading aluminum 
producers—Aluminum Company of America, Alu- 
minium Ltd., Reynolds Metals, and Kaiser Alumi- 
num. 


Sales Rise Continues 


Department store sales are still running up in- 
creases over last year. The 21st consecutive weekly 
gain was reported for the week ended September 
17, although the increase was held to four per cent 
largely because of the hurricane threat which kept 
many shoppers at home in New York and Brooklyn 
early in the week. But sales for the four-weeks 
period ended on that date were nine per cent ahead 
of the similar 1954 period, while for the year to 
September 17 the country-wide gain is seven per 
cent. Record Christmas buying is predicted al- 
though sales received an extra push toward the end 
of last year because of improving business condi- 
tions generally, and thus comparisons will be with 
a higher base. Indications are that the household 
furniture industry will have a record year, and in 
many cities home furnishings departments continue 
to do better than soft goods lines although the 
latter are holding to high levels. 
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Chemical Record 


Sales totaling $23.5 billion will be chalked up 
by the chemical industry this year, about 20 per 
cent over the 1954 level and a new high record. 
This is the prediction of the Commerce Department 
which notes that 1955 chemical production will top 
the previous output peak by a considerably larger 
percentage than was expected at the start of this 
year. For the first half of the year, sales of chem- 
ical and allied products were up 18 per cent over 
the corresponding year-earlier period and favorable 
comparisons are continuing. With higher volume 
and improved profit margins, most chemical firms 
should show good gains in 1955 earnings, though 
profits will continue to be held down by heavy 
charges for accelerated amortization. 


Hormone Drugs Growing 

The market for hormone drugs is continuing to 
expand as a result of price reductions and the in- 
troduction of new specialties. Merck has cut prices 
on hydrocortisone to $4.75 a gram ($4.90 on quan- 
tities less than 100 grams), a move that has been 
followed by Charles Pfizer. Meanwhile, the new 
arthritis drugs—prednisone and _prednisolone— 
brought out by Schering under the trade names 
Meticorien and Meticortelone are steadily replacing 
older hormone drugs because of greater effective- 
ness and fewer side effects. 

Merck, Pfizer, and Upjohn have introduced drugs 
similar to Meticorten which may foreshadow fur- 
ther price cuts in the hormone field before long. 
The longer term picture for hormone preparations 
has also been improved as a result of recent labora- 
tory discoveries. A total synthesis of aldosterone 
has been achieved by Ciba; this hormone has a 
higher potency in some respects than any known 
adrenal steroid. And it has been discovered that 
auxin, a hormone substance, plays a part in the 
regulation of plant growth. 


Aircraft Volume Stabilized 


Results of the aircraft and guided missile build- 
ers have shown a better degree of stability since 
the Government came to the rescue through im- 
proved planning and procurement policies eight or 
nine years ago. There is still room for further im- 
provement, however, and the point was emphasized 
recently by an Air Material Command official who 
stated that dollar deliveries to the Air Force are 
to be stabilized at between $6 billion and $7 billion 
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annually through 1959. Expenditures during the 
current fiscal year will probably run to more than 
$6 billion compared with about the same amount 
in each of the past two years. It may be expected, 
however, that individual company results will con- 
tinue to vary as emphasis is shifted from one type 
of aircraft to another from time to time, and as 
guided missiles continue to attract larger expendi- 
tures, possibly at the expense of airframe work. 


Car Loadings Upsurge 


Freight car loadings are still maintaining a good 
margin over the corresponding weeks of last year 
with recent gains of more than 15 per cent. In- 
creases are being reported in all categories except 
livestock, and for the year through September 17 
there was an aggregate gain of eleven per cent over 
the same 1954 period. Reflecting continuation of 
the current business boom, loadings for the last 
quarter are predicted at ten per cent over a year 
earlier, although the lag behind 1953 figures con- 
tinues. Biggest increase for any district is expected 
in the five-state Great Lakes area where shippers 
have forecast a 25 per cent rise based in some part 
on further large gains in ore loadings. But for 
declines from two years ago in the Eastern, Alle- 
. gheny and Southwestern districts, the roads as a 
whole would be well ahead of 1953, as well as 1954. 


Trains vs. Coal 


Unless the Interstate Commerce Commission al- 
lows the twelve Eastern coal-carrying roads to 
retain a temporary freight surcharge, their net will 
decline 22 per cent this year. That is the claim 
made by the roads, which wish to keep the freight 
surcharge on coal as a permanent part of their 


rates. The roads estimate their 1955 net income 
as $284 million, but say that if the surcharge on 
coal were dropped net would slide to $222 million. 
The coal industry, of course, opposes the surcharge, 
which was authorized in 1952 and extended several 
times since. 


Corporate Briefs 


Reynolds Metals plans $230 million expansion 
program to increase company’s primary aluminum 
production from 829 million pounds a year to 1.1 
billion pounds. 

Sears, Roebuck plans 3-for-1 common stock split, 
to be voted on by stockholders November 14. New 
stock will pay 25 cents quarterly, and a 1 per cent 
stock dividend is also expected. 

International Harvester is selling its refrigerator, 
home freezer and air conditioning business (and 
the Evansville, Ind. plant which makes these prod- 
ucts) to Whirlpool-Seeger. 

Childs Company stockholders will vote November 
17 on proposed purchase of Plaza Hotel (New 
York) and the lease of three other hotels. 

Allied Stores has acquired the Cain-Sloan depart- 
ment store of Nashville for 70,000 shares of Allied 
stock. 


Latest Market Statistics 





Sept. 28 Year 
*Price-Earnings Ratios 1955 Ago 
50 Industrials ........ 12.83 12.18 
FE 8:07 8.45 
BP TP eo ctcaies 15.56 15.38 
*Average Yields 
50 Industrials ........ 3.60% 4.28% 
PN oes se naks 4.84 5.76 
Peers 4.55 4.75 
Nand hose anne 3.75 4.40 
*Standard & Poor’s Corporation, see also page 36. 
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SELECTED ISSUES 











Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to 
be regarded as trading advices, nor as short term recom- 


mendations. Notice is given—together with reasons for 
the change — when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 
Price Yield Price 


U. S. Gov’t 2%s, 1972-67 95 2.88% Not 
American Tel. & Tel. 234s, 1975.... 93 3.24 104 
Atlantic Coast Line gen. 4%s, 1964. 106 3.67 Not 
*Beneficial Ind. Loan 2%4s, 1961.. 93 3.93 1005 
Chicago, Burlington & Quincy 3ls, 
1985 3.28 105 
Cities Service 3s, 1977 3.53 100 
Commonwealth Edison 234s, 1999... 3.22 103 
Oklahoma Gas & El. 2%4s, 1975 3.23 10236 
Pacific Tel. & Tel. deb. 23%4s, 1985.. 91 3.23 105 
Southern Pacific Co. 4%4s, 1969.... 106 3.92 105 
Southwestern Gas & El. 3%4s, 1970.. 98 3.43 103% 
West Penn Electric 344s, 1974 3.35 104.4 


* Now Beneficial Finance Co. 


Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 


Recent Call 
Price Yield Price 


American Sugar Ref. 7% cum 140 500% Not 
Associated Dry Goods 54% cum... 108 4.86 110 
Atchison, Topeka & Santa Fe 5% 

(par $50) non-cum 60 4.17 Not 
Champion Paper $4.50 cum.. : 4.24 106 
Public Service E&G $1.40 cum. conv. 4.67 (1960) 
Reading 4% Ist par $50 non-cum... 4.44 50 
Wheeling Steel $5 cum 4.85 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


-Dividends— Recent 
1954 1955 Price Yield 


Dow Chemical — *$100 56 18% 
El] Paso Natural Gas 150 43 4.7 
General Foods : 2.25 80 738 
Standard Oil of California.... *3: 2.25 89 3.4 
Union Carbide & Carbon j 175 307 23 
United Air Lines 07% @ 387 
Westinghouse Electric : 150 62 4.0 


* Also paid stock. ¢ Based on current quarterly rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


ogee, Recent 
1955 Price Yield 

American Tel. & Tel } j — 
Borden Company : > 
Columbia Gas System t s 36 
Consolidated Edison , j 4.8 
Hazel-Atlas Glass . 5.2 
International Harvester . 5.3 
Kress (S. H.) . 5.9 
Louisville & Nashville , ‘ 5.9 

/ i 51 5.9 
May Department Stores d > 41 44 
Melville Shoe j é 36 «65.0 
Norfolk & Western ‘ . 59 65.9 
Pacific Gas & Electric A : 50 4.4 
Pacific Lighting : : 39 «5.1 
Philip Morris, Inc. ........... . ; 45 6.7 
Safeway Stores J ‘ 46 5.2 
Socony Mobil Oil A ‘ 58 3.9 
Southern California Edison.... 2. ‘ 50 748 
Standard Brands * ‘ 39 «55S 
Sterling Drug : ; 51 74.7 
Walgreen Company i Si 632 
West Penn Electric ; 0. 95 27 74.8 


* Also paid stock. ¢ Based on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification, 


ae Recent 
1955 Price Yield 


Allied Stores i $3.00 59 5.1% 
Bethlehem Steel : 155 §4.7 
Brooklyn Union Gas / 33 F5.4 
Cluett, Peabody ; 41 6.1 
Container Corporation A A 69 74.4 
Flintkote Company J d 40 6.0 
General Motors J 145 41 
Glidden Company / y 39 5.1 
Kennecott Copper . . 114 53 
Olin Mathieson Chemical J . 57 35 
Simmons Company . 45 5.6 
Sinclair Oil ‘ d 54 «448 
U. S. Steel A 58 3.5 
Worthington Corporation ...... . 47 53 


* Also paid stock. Based on current quarterly rate. § Based 
on $7.25 indicated annual payment. 
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Only STEEL can do so many jobs so well 


The Bambino Was Here. ‘This is Yankee 
Stadium, home park of the late Babe Ruth, 
the “King of Swat.” The patrons are protected 
from misthrows and foul balls by a USS 
Welded Wire Fabric Screen made from thin, 
strong wire that does not impair the view. USS 
Tiger Brand Wire Rope holds the fabric up. 


It Goes In There. This junkyard baling press 
gobbles up two cars or one truck at a time, 
and squeezes them into a tight bale of scrap 
steel. 


And Comes Out Here. The cars are now less 


than a cubic yard of steel scrap. It’s the largest 
such press in the world, and uses 197 tons of 
USS Steel Plates. 


They Pamper Jet Engines. military aircraft 


engines are shipped and stored all over the 
world in USS Cor-TEN Steel containers. This 
steel is 50% stronger than ordinary steel, and 
it has 4 to 6 times the corrosion resistance. The 
containers are kept under pressure, and the 
air inside is dehydrated to prevent moisture 
and corrosion. 


This trade - mark is your guide to quality steel 


SEE THE UNITED STATES STEEL HOUR. It’s a full-hour 
TV program presented every other week by United 
States Steel. Consult your local mewspaper for time 
and station. 


For further information on any product mentioned in this advertisement, write United States Steel, 525 William Penn Place, Pittsburgh, Pa. 


AMERICAN BRIDGE . . AMERICAN STEEL & WIRE and CYCLONE FENCE . . COLUMBIA-GENEVA STEEL . . CONSOLIDATED WESTERN STEEL . . GERRARD STEEL STRAPPING . . NATIONAL TUBE 
OIL WELL SUPPLY . . TENNESSEE COAL & IRON . . UNITED STATES STEEL PRODUCTS . . UNITED STATES STEEL SUPPLY . . Divisions of UNITED STATES STEEL CORPORATION, PITTSBURGH 
UNITED STATES STEEL HOMES, INC. * UNION SUPPLY COMPANY * UNITED STATES STEEL EXPORT COMPANY * UNIVERSAL ATLAS CEMENT COMPANY 5-2037 





Union Electric—Income Issue 


Former subsidiary of The North American Company serves 


an economically important region and has an impressive 


operating record. Shares are of good investment quality 


1 scenes programs of public 
utility holding compari -s have, 
in recent years, resulted in direct 
public ownership of a number of high- 
grade utility issues. A prime example 
is Union Electric Company of Mis- 
souri, all of whose common stock was 
owned by The North American Com- 
pany for nearly half a century prior to 
January 1953. Last January, North 
American distributed 8.6 million 
shares of Union Electric as a final 
liquidating step in its plan for dissolu- 
tion. 

Union Electric was formed in 1902 
by a merger of two electric companies 
operating in St. Louis. Starting with 
less than 2,000 electric customers, the 
system has steadily expanded and to- 
day more than 600,000 electric and 
32,000 gas customers are served in 
an 18,500 square mile area in Mis- 
souri, Illinois, and Iowa. More than 
75 per cent of the system’s electric 
revenues comes from Greater St. 
Louis—which ranks second among 
American cities as a rail and trucking 
center and is the ninth largest metro- 
politan area, with a population of 1.8 
million. 

In addition to St. Louis, electric 
service is provided in Jefferson City, 
Mo., East St. Louis and Alton, IIl., 
and Keokuk and Fort Madison, la. 
Natural gas is also provided to cus- 
temers in central and northern Mis- 
souri and in Alton but this source ac- 
counts for only about three per cent 
of total consolidated operating reve- 
nues; over 94 per cent is derived 
from electric service, and the balance 
from heating and miscellaneous reve- 
nues. 

Within the service area of the sys- 
tem are fertile farm lands, rich de- 
posits of minerals, and highly diversi- 
fied industry—in the St. Louis area, 
for example, 75 per cent of all the 
industrial classifications established 
by the U.S. Census Bureau are repre- 
sented and no single industry ac- 
counts for more than eight per cent 
of the area’s total employment. In- 


18 


dustries requiring huge amounts of 
power (lead, zinc, glass, cement, 
chemical, paper, petroleum, and iron 
and steel) are well represented in the 
area. 


Other Favorable Factors 


Another favorable factor is the vir- 
tually unlimited supply of low-cost 
fuel available in nearby coal fields. In 
addition to open market purchases, 
the Union Electric system obtains 
substantial amounts of coal from its 
own mines in Illinois and Kentucky, 
and it is estimated that system com- 
panies own coal reserves totaling 
more than 200 million tons. Also, 
substantial quantities of natural gas 
are available to the system, particu- 
larly during the summer montils. 
While the company relies primarily 
upon steam-generated power, it has 
two hydro plants which contribute to 
its ability to provide low-cost service. 
The output of the two plants—Osage 
and Keokuk—varies with the amount 
of water available, but averages more 
than 15 per cent of total system out- 
put. 

Union Electric has compiled an im- 
pressive operating record. In only 
four years of the company’s history 
(1931-33 and 1938) have revenues 
failed to gain over the previous year, 
and electric revenues have been in- 
creasing at an average rate of seven 





Union Electric of Mo. 


Oper. Earned 

Revs. Per *Divi- 
Year (Millions) Share dends Price Range 
1947.. $64.7 $0.96... 0 ..ceeeeese 
nee ree 
ee. ee Cee) kee  xeaedeonas 
ee Se ee ee 
ao ae? errr re 
1952.. 90.8 1.24 .-- 244%—-23 
1953.. 102.5 1.36 $1.20 24Y%4—19% 
1954.. 114.1 1.65 1.20 2854—21% 
12 months ended June 30: 
1954.. $107.2 $1.48 ict. . ahah iid Hamat 
1955.. 117.4 1.69 a$1.05 a317%—27% 





*Dividends paid in each year since 1906; prior 
to 1953, payments were to North American Com- 
pany. a-—Through September 28. 








per cent yearly during the last 20 
years. The company has never had 
an unprofitable year, nor has it ever 
missed an interest or preferred divi- 
dend payment. 

The St. Louis climate has been 
conducive to the sale of air condition- 
ing equipment and, as the company 
points out, each room cooler unit is 
equivalent to six television sets in its 
connected load. Furthermore, the 
heat pump system of year-’round air 
conditioning is already being used by 
a limited number of customers in the 
St. Louis area. Union Electric ob- 
serves: “If only five per cent of our 
residential customers should install 
this system of heating and cooling 
homes, our electric revenues would 
be increased by $10 million annually.” 

Aided by a full year’s benefit of a 
rate increase effective late in 1953, 
earnings rose to $1.65 per share last 
year as against $1.36 in 1953. This 
year, earnings are likely to show a 
further moderate increase, perhaps 
to the $1.70-$1.75 per share level 
Unlike many other utilities, the com- 
pany should not require any common 
stock financing for some time despite 
a sizable expansion program. 

No rate problems loom since the 
Missouri Public Service Commission 
found last July that the company’s 
profits were not excessive and there- 
fore no study looking toward possible 
rate reductions was necessary. Mean- 
while, the Atomic Energy Commis- 
sion has found acceptable as a basis 
for further negotiation the proposed 
atomic plant to be built by Nuclear 
Power Group, of which Union Elec- 
tric is a co-sponsor. The group, 
headed by Commonwealth Edison of 
Chicago, has contracted with General 
Electric for a $45 million, 180,000- 
kilowatt boiling water reactor to be 
completed by 1960. Union also has 
a 40 per cent stock interest in Electric 
Energy, Inc., formed to supply large 
quantities to power to the AEC at 
Paducah, Kentucky. 

Union Electric of Missouri cur- 
rently sells on the New York Stock 
Exchange around 29 to yield 4.8 per 
cent from the 35-cent quarterly divi- 
dend rate which has been paid since 
the beginning of this year. Quality 
considered, the shares appear reason- 
ably priced and are well suited for the 
investor seeking steady income and 
prospects of future growth. j 
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SYLVANIA’S 
10 millionth 


TELEVISION 
PIOTURE Type 


Syivania’s 10,000,000th TV picture tube 
starts on its way to completion at the com- 
pany'’s main factory, Seneca Falls, N. Y. 
Viewing the production milestone are: (l. 
tor.) Willis Toner, Plant Manager; Matthew 
Burns, V.P.—Operations; Don G. Mitchell, 
Chairman and President; W. H. Lamb, 
Divisional General Manager. 


A MILESTONE IN TELEVISION 


SYLVANIA PRODUCES ITS 10,000,00O0TH TV PICTURE TUBE 


Sylvania’s 10,000,000th television 
picture tube came off its main pro- 
duction lines at Seneca Falls, N. Y. 
just recently. 


One of the two top producers in 
the television tube industry, 
Sylvania has expanded its total 
domestic manufacturing space to 
800,000 square feet—one of the 
largest in the industry. Last fall it 
built the first West Coast plant of 
any major tube producer. Down 
the line its production facilities 
have been augmented to meet 
heavier consumer demands. 


Having brought the world of en- 
tertainment to one out of every 
three television families in the 
U.S., now Sylvania is bringing its 
productive know-how to a new 


MT SYLVANIA 


LIGHTING e RADIO e 


ELECTRONICS 


TV-conscious England. To pro- 
duce tomorrow’s TV picture tubes 
for England’s expanding market, 
Sylvania has teamed up with 
Thorn Electrical Industries, Ltd. 
of London. 


This is the size and breadth of 
the company’s production contri- 
bution to the television industry. 


All of this production and ex- 
pansion reflects Sylvania’s faith 
in the growing market for elec- 
tronic products—the world over. 
Reason enough to “‘keep your eye 
on Sylvania—fastest growing name 
in sight.”’ 


SYLVANIA ELEcTRIC Propucts INc. 
1740 Broadway, New York 19, N. Y. 
In Canada: Sylvania Electric (Canada) Ltd. 
University Tower Building, Montreal 


e TELEVISION * ATOMIC ENERGY 


The company’s famous “‘Silver Screen 85” picture tube 
is processed on this automatic machine. This tube gives 
viewer greater brightness, clarity. 





Modern, automatic settling belts at Sylvania’s Seneca 
Falls plant provide enzineers with controlled quality— 
enabling more uniform screen colors. 
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O MAKE THE MOST of today's invest- 

ment opportunities, you must adopt a 
realistic policy and keep your holdings ad- 
justed to changing conditions. Although aver- 
age stock prices are in historically high ground, 
many individual issues have failed to keep pace 
while others have outstripped the averages. 
This is indicative of the highly selective char- 
acter of the market, a pattern which is ex- 
pected to be even more pronounced in the 
months ahead. 


PERSONALIZED SERVICE 


To appraise accurately the significance of 
the various factors influencing security values 
is no longer a one-man job. It calls for the 
facilities, experience and judgment of a well 
established organization, skilled in the analysis 
and determination of investment trends. That 
is why so many investors have found our 
Personal Supervisory Service of inestimable 
value in helping them to establish and maintain 
an investment program exactly suited to their 





particular needs and conforming at all times 
to the economic outlook. 

In a matter of such vital importance you 
owe it to yourself to seek sound investment 
guidance to preserve your capital and main- 
tain your income. The knowledge that your 
investments are under the continuing super- 
vision of an organization whose sole job for 
over half a century has been serving the in- 
vestor will provide relief from constant worry. 
You have the assurance that every possible 
precaution is being taken to safeguard your 
investment welfare by keeping your holdings 
adjusted to changing economic conditions. 


PLANNED PROGRAM 


Under the guidance of our Staff you follow 
a carefully planned program with the assurance 
that all new developments and potential in- 
fluences affecting your security holdings are 
being constantly appraised. The changes in 
investment policy or in specific issues are 
recommended only after careful analysis of 
every pertinent factor. 

Specializing in the planning and supervision 
of individual investment portfolios, FINANCIAL 
Wor tp RESEARCH BurEAU is ideally equipped 
to help you obtain far better investment re- 
sults than would be possible without the benefit 
of sound guidance. As a subscriber you have 
at your command the facilities, training andl 
judgment of a large group of investment 
specialists—not the opinion of one individual 
—but the combined judgment of a well estab- 
lished organization devoting its entire time 
and energies to the analysis and determina- 
tion of investment trends and security values. 


HIGH RENEWAL RATE 


Year after year a large majority of our 
clients renew their subscriptions to our Per- 
sonal Supervisory Service. Why not decide to 
join this group of satisfied investors and follow 


a carefully planned and supervised program 
in the future? 


Mail this coupon for fur- 
ther information, or bet- 
ter still send us a list of 
your holdings and let us 
explain how our Personal- 
ized Supervisory Service 
will point the way to 
better investment results 





Address 


(October 5) 





FINANCIAL WORLD RESEARCH BUREAU 


86 Trinity Place, New York 6, N. Y. 


C1 Please send me the pamphlet "A Personalized Supervisory Service for the 
Investor." 

1 I enclose a list of my present holdings with original purchase prices and 
would like to have you explain whether your service would be adaptable to 
my problem and if so, what the cost will be for supervision. My objectives are: 

0 Income 
It is understood that | incur no obligation by this request. 


C0 Capital Enhancement CO Safety 
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Washington Newsletter 





Opinions of Government economists have little effect on 


stock market movements—Administration's proposed aid 


to railroads stands only slight chance of getting very far 


WAsHINGTON, D. C.—Obviously, 
opinions of Government economists, 
some of whom are pretty acute, do 
not influence stock market move- 
ments. To them, the President’s ill- 
ness and the propects for business 
simply have nothing to do with each 
other. One tries to judge how busi- 
ness will go by all sorts of indexes 
not in the least related to either the 
President or to his office. The econo- 
mists talk about sales volume, con- 
sumer income, interest rates, new 
building. 

There are, it is conceded, various 
Government policies which more or 
less affect how business will go. Will 
or won’t Government resume firm 
supports of the farm crops called 
“basic.” Will taxes be cut? Will 
FHA be harsh or lenient in apprais- 
ing values of residences? The kinds 
of securities the Treasury offers af- 
fect the money market and the deci- 
sion is made, to be sure, within the 
Administration. 

Yet, it is pointed out, all this goes 
on far from the President. Treasury 
decisions in selling securities are 
highly technical matters and are made 
by technicians. The Treasury again 
will propose something or other on 
taxes next year, but Congress will 
decide. Farm support policy is de- 
cided by various advisors to the Ag- 
riculture Department, by the Secre- 
tary of Agriculture, by Congressmen 
and Senators. A more or less in- 
dependent Federal Reserve Board 
sets money market policy. 


Most of the economists remain 
bullish, perhaps because it always 
seems most plausible to forecast con- 
tinuation of whatever happens to be 
going on. To them, it’s hard to 
imagine a “loss of confidence” that 
would persuade companies to drop 
their investment plans and families to 
postpone buying new cars or homes. 
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The Democrats, almost since 
Eisenhower took office, have com- 
plained that he seemed to have very 
little to do with Government. In con- 
trast, both Truman and Roosevelt 
repeatedly injected themselves into 
Governmental matters. Truman took 
a direct hand in working out the 
budget and at the annual budget press 
conferences showed more acquaintance 
with it than newcomers expected. 

For the President to need to take 
a hand in what goes on in the various 
bureaus making up the administra- 
tion is of course extraordinary. It 
has been the pride of the administra- 
tion that such extraordinary events 
have not occurred. That the Presi- 
dent stayed away from Washington 
much of the time and at press con- 
ferences showed lack of acquaintance 
with the minor affairs of this or that 
department didn’t affect daily gov- 
ernment business. 

Department spokesmen say that 
now and then something will happen 
that does require presidential inter- 
vention. But for most matters the 
secretaries run things themselves. 
Generally, they’ve been able, without 
going to the White House, to settle 
disputes among themselves. Thus, 
not much change is anticipated. 


For the Republican National 
Committee there is of course great 
hardship. It’s not merely that pros- 
pects are worse for winning the 
election. It’s harder to run the party 
when you don’t know who will be the 
candidate. Until very recently, the 
committee staff supposed that there 
was no uncertainty whatever. 


The campaign itself, as it seems 
now, will be a rare one in that no one 
has so far identified anything that 
looks like a national issue. As one 
watches them operate in Congress, 
the parties are much more alike than 





the handouts at political quarters ad- 
mit. 

For the moment Democrats are ex- 
perimenting with creating an issue 


out of farm prices. Since most of 
the population live in large cities, 
where farm prices are connected with 
living costs, this is hardly impressive. 
Moreover, there hasn’t been a great 
deal of evidence that the farmers 
themselves are indignant. Companies 
that sell to them have been doing 
pretty well. 

Congressmen make issues out of 
Reserve Board policy, although this 
can’t validly be labeled “Republican.” 
Moreover, the odds would be pretty 
high that the Board would shift its 
tactics long before they had enough 
effect to get on the TV news broad- 
casts. In some areas the people are 
angry at the Interior Department’s 
methods of selling power, which 
those in other places never heard of. 


There’s considerable doubt that 
the Administration’s proposal to give 
the railroads greater leeway in set- 
ting rates will get very far. Trucking 
companies, which would have most to 
lose, are playing hard on the point 
that one can’t exactly calculate what 
the result would be. In an election 
year, Congress dislikes doing any- 
thing important—except cut taxes. 


The Interstate Commerce Com- 
mission forecasts that during the 
second half of the year, the railroads 
will increase their outlays for equip- 
ment. The total will be about $300 
million as compared with only $177 
million in the last six months of 
1954. This will more than make up 
for the decline in such investment 
during the first half. 


—Jerome Shoenfeld 
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Diversification 


Pays Off for Cluett 


Leading shirt maker now expanding its lines into 


other apparel, broadening company's earnings base. 


N= Spring, style conscious males 
1 will find the array of shirts 
presented for their selection greater 
than usual. The range in dress shirts 
will vary from the button-down collar 
which can be either a sports shirt or a 
dress shirt, to the pleated and dickey 
front shirts. But continuing the trend 
of recent years, the big sales will be 
made on narrow collar colored shirts. 
Narrow collars have been in fashion 
for the past two years—the basic 
move has definitely been toward soft 
collars although the fused collars are 
still important. Pink shirts started 
the trend away from white, and while 
that color is still popular “the” 1956 
color will be a pale green. Blue will 
also become increasingly popular. 

The source of such information is 
Cluett, Peabody & Company, the na- 
tion’s leading maker of men’s branded 
dress shirts. They should know. The 
company makes about 25 per cent of 
all dress shirts sold in the U. S. and 
its Arrow trade mark is one of the 
best known names in the apparel field. 
In addition to these shirts, Cluett 
makes sports shirts, ties, underwear, 
handkerchiefs, casual wear lines and 
boys’ wear. These lines are constantly 
being expanded—last year men’s 
casual wear and boys’ apparel were 
added. 

To further assure that men will be 
completely togged in Cluett, Peabody 
clothes, the company purchased in 
August J. Schoeneman, Inc., a Balti- 
more manufacturer of men’s clothing. 
This concern will operate as a Cluett, 
Peabody subsidiary with no change in 
name, management, personnel or poli- 
cies. A large portion of the purchase 
price was drawn from general funds 
and a 25 year loan at 334 per cent 
interest for the remaining $6 million 
was arranged. Schoeneman which 
has netted about $1% million annual- 
ly for the past five years, will boost 
Cluett, Peabody’s earnings sizably. 
22 


Smart merchandising, new styles and colors help 


Important to Cluett’s operations 
is the Sanforized (controlling shrink- 
age of cotton fabrics) division which 
includes Sanforset for stabilization of 
rayon fabrics and Sanforlan, a wool 
shrinkage control process. Last year 
income from this division amounted 
to $2 million before taxes compared 
to $1.6 million in 1953. Proof of a 
trademark’s success is its increasing 
acceptance. Although the company’s 
patent rights for Sanforized expired 
in 1948, U. S. licensees (at 40 per 
cent lower rates than previously) 
upped their machines from 220 to 297 
and foreign licensees expanded from 
76 to 239 machines. 

Behind the quality which is Cluett, 
Peabody’s real trade mark is continu- 
ous and aggressive promotion. While 
the company does not reveal its ad- 
vertising budget, it is no small one. 
Advertising is national and the com- 
pany’s policy has long been to refuse 
to have any part in joint advertising 
ventures. When a Cluett, Peabody 
dealer advertises, he pays the whole 





Cluett, Peabody 


Net Earned 

Sales Per *Divi- 
Year (Millions) Share dends Price Range 
1937.... $20.9 $0.67 $1.00 29%—13% 
1938.... 20.2 1.29 085 2534—10% 
1939.... 22.9 416 2.75 38 —21% 
1940.... 25.0 3.74 2.75 45%—25% 
1941.... 30.7 4.14 3.00 397%—28% 
1942.... 37.3 3.35 2.25  36%4—25% 
1943.... 343 3.03 2.00 40 —33% 
1944.... 32.1 2.51 2.00 394—34% 
1945.... 31.3 283 2.00 53%—35% 
1946.... 444 7.33 3.00 OA%—39%4 
1947.... 618 7.20 3.00 48%—34 
1948.... 840 5.59 3.00 367%—27% 
1949.... 766 2.24 200 305—21% 
1950.... 783 7.09 3.00 34%4—22 
1951.... 79.9 437 2.25  36%4—29% 
1952.... 760 3.97 200 32%4—24% 
1953.... 83.7 412 2.50  3454—28% 
1954.... 826 3.25 250 43 —32y% 
Six months ended June 30: 
1954.... $36.2 $1.16 oe re 
1955.... 340 1.18 a$1.50 a49 —3934 





*Dividends paid in every year since 1923. 
a—Through September 28. 
































bill. 
tition, like the present, such a policy 


In times of tremendous compe- 


can hurt. When some other apparel 
makers are willing to pay part of the 
bill, dealers bend a willing ear. Cluett, 
Peabody maintains that such action 
is discriminatory since no manufac- 
turer could advertise nationally on 
a large scale and also every place 
locally. To offset this the company 
goes out of its way to show dealers 
how to sell and how to tie their dis- 
plays in with the company’s advertis- 
ing. The keynote is “a coordinated 
selling program brings success and 
profits.” To pinpoint this Cluett last 
month for the first time put on a 
half-hour closed circuit television pro- 
gram for its dealers. With Dave 
Garroway as Master of Ceremonies, 
President Barry Leithead and the 
vice-presidents of the various Cluett, 
Peabody divisions informed dealers 
and salesmen in 50 some cities of the 
company’s projected selling campaign 
and how it could best be profitably 
used by them. 

Good as all this sounds—and is— 
Cluett, Peabody is nowhere near the 
position it would like to be. Probably 
tops on the trouble list is the sport 
shirt field. The company has made 
a substantial inroad in the field but 
without any flamboyant success large- 
ly because a brand name does not 
seem to be a decisive factor in the 
purchase of sport shirts. Nor is the 
company always first with the most. 
First quarter 1955 sales and earnings 
slipped below last year because the 
demand was for colored shirts, and 
Cluett, Peabody’s stock was made up 
mostly of white shirts. In the second 

Please turn to page 35 
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PROGRESS REPORT 


re" 1955 


A Message from the President 


Net sales of the Company established a new record in 
the fiscal year ended June 30, 1955. Net earnings were 
down slightly because of non-recurring expenses in con- 
nection with the start-up of our new polyethylene plant 
at Orange, Texas. While capital expenditures were large, 
new financing and retained earnings increased working 
capital to $20,381,000. 

We are encouraged by our initial polyethylene 
production and sales experience and expect this venture 
to be a profitable one for the Company. We anticipate 


SUMMARY OF 
CONSOLIDATED INCOME 


Year Ended June 30 
1955 1954 
NET SALES OF PRODUCTS . $36,154,921 $34,104,178 
COST AND EXPENSES: 
Cost of products sold 


Selling, administrative and 
other expenses (net) 








. $19,592,521 $17,578,421 


6,178,946 4,908,673 
$25,771,467 $22,487,094 











NET INCOME 

BEFORE TAXES . $10,383,454 $11,617,084 
FEDERAL AND STATE 

INCOME TAXES 5,265,000 6,330,000 
NET INCOME . $ 5,118,454 $ 5,287,084 











satisfactory results from sales of our nitrogen products 
in the current fiscal year. The Company continues to 
emphasize its research program and has approved con- 
struction of a new research center near Kansas City, Mo., 
for completion in 1956. 

The overall outlook is encouraging and stimulat- 
ing. The present national climate for business gives all 
of us confidence. Barring unforeseen obstacles, the cur- 
rent fiscal year should be a very satisfactory one for the 


Company. Zin ™ — 


CONDENSED STATEMENTS OF 
CONSOLIDATED FINANCIAL POSITION 


Year Ended June 30 

















1955 1954 
CURRENT ASSETS . . $27,950,067 $29,168,905 
CURRENT LIABILITIES . 7,568,987 10,184,668 
WORKING CAPITAL . $20,381,080 $18,984,237 
PLANTS AND EQUIPMENT 45,366,863 38,095,132 
OTHER ASSETS (net) 408,485 748,793 

NET ASSETS . . $66,156,428 $57,828,162 
BORROWED CAPITAL . . $25,000,000 $25,000,000 
PREFERRED STOCK 

(less sinking funds) . 14,550,000 7,484,512 
COMMON STOCK EQUITY . 26,606,428 25,343,650 





SOURCES OF NET ASSETS $66,156,428 $57,828,162 








Spencer Chemical Company’s Report for fiscal 1955 has just been published. 
A copy will be mailed to you on request. 





Spencer 


CHEMICAL COMPANY 
Dwight Building - Kansas City 5, Missouri 


WORKS: Pittsburg, Kansas *« Henderson, Kentucky 
Vicksburg, Mississippi « Chicago, Illinois * Orange, Texas 


SPENCER PRODUCTS 


POLY-ETH SPENSOL 
(Spencer Polyethylene) (Spencer Nitrogen 
Anhydrous Ammonia Solutions) 
Refrigeration Grade Ammonia 83% Ammonium 
Aqua Ammonia Nitrate Solution 
Methanol FREZALL 
Formaldehyde (Spencer Dry Ice) 
“Mr. N” Ammonium Cylinder-Ammonia 
Nitrate Fertilizer Hexamine 


America's Growing Name in Chemicals 














New-Business Brevities 





Building ... 

Overshadowed by the grand open- 
ing this week of the National Asso- 
ciation of Home Builders’ new ad- 
ministrative center in Washington, 
D.C., was the announcement of plans 
for a valuable monthly magazine for 
builders; while specific content and 
format are yet to be determined, the 
magazine in general will be a digest 
of leading articles on construction and 
architecture, culled from some 350 
periodicals—and for those who would 
like to read the original material in its 
entirety, the NAHB Library will pro- 
vide photo-duplicated copies. ‘ 
Lewyt Corporation, which through a 
subsidiary has branched out into the 
home air conditioning field, will sell 
these units only through builders 
and contractors—including one-half, 
three-quarters and one-ton room 


units, the air conditioners are de- 
signed for custom installation within 
the walls of a home and not through 
the window. ... A British firm is now 
selling flooring by the can—Surfex 
Flooring Company’s new durable 
plastic flooring material is laid with 
a trowel, becomes self-polishing when 
in constant use; available in solid 
colors and in multi-color veinings, 
the flooring material is also recom- 
mended for table tops, window sills 
and work surfaces. 


Motion Pictures .. . 

Last year, over 4,000 community 
groups in the 48 states helped channel 
pennies collected on Halloween trick- 
or-treat visits into food and medicine 
for underprivileged children through- 
out the world—to further this new 
Halloween concept, the United States 











NEW ISSUE 


This advertisement is neither an offer to sell nor a solicitation of offers to buy any of these securities. 
The offering is made only by the Prospectus. 


700,000 Shares 


Kaiser Aluminum & Chemical 


Corporation 
434% Cumulative Preferred Stock 


($50 Par Value) 


September 29, 1955 


Price $50 per share 


plus accrued dividends from date of delivery 


Committee for UNICEF (United 
Nations Children’s Fund) has pre- 
pared a 13-minute rental film, Trick. 
or-Treat, relating the true story ofa 
boy and his young friends who par- 
ticipate in the effort. . . . Scenic high- 
spots from the coast of Maine to 
California’s Golden Gate form the 
background for a Hollywood-style 
romance that develops on a cross 
country Greyhound bus trip in Amer- 
ica for Me!, a new movie offered on 
free loan for group showings by, oi 
course, Greyhound Lines—filmed in 
Technicolor, the 35-minute picture 
takes viewers to 12 states, parts of 
Canada and Washington, D. C.... 
Santa Fe Railway has added four new 
16mm. sound-and-color movies to its 
free loan library —.titles includes: 
Assembling A Freight Train, a ten- 
minute film for elementary school} 
children ; Challenge for Tomorrow, a 
27-minute documentary on the rail- 
road world suitable for college and 
adult showings; Fresh for Health, a 
25-minute account of how perishable 
foods travel from farm to market ; and 
Wheat, Its Growth, Transportation 
and Marketing, a 28-minute docut- 
mentary. 


Innovations ... 

The nation’s banks can look for- 
ward to mechanization of bookkeep- 
ing operations involved in handling 
some seven million checks annually 
now that National Cash Register 
Company has developed the National 
Postronic electronic accounting ma- 
chine pictured below; briefly, this 
machine automatically selects _ the 
proper depositor’s statement for post: 
ing, picks up the old balance, handles 
the latest check according to whether 
the account balance is positive or it 
overdraft and eliminates other manud 


Copies of the Prospectus may be obtained from any of the several 
underwriters, including the undersigned, only in States in which 
such underwriters are qualified to act as dealers in securities 
and in which the Prospectus may legally be distributed. 


The First Boston Corporation 
Blyth & Co., Inc. 


Dean Witter & Co. 
Eastman, Dillon & Co. Glore, Forgan & Co. 


Hemphill, Noyes & Co. 


Goldman, Sachs & Co. 


Harriman Ripley & Co. Kidder, Peabody & Co. 


Incorporated 


Lazard Fréres & Co. Lehman Brothers Merrill Lynch, Pierce, Fenner & Beane 


Schwabacher & Co. 
White, Weld & Co. 


Paine, Webber, Jackson & Curtis Salomon Bros. & Hutzler 


Union Securities Corporation Wertheim & Co. 
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5 STORE 


WINN & LOVETT GROCERY CO. 


AND SUBSIDIARIES 
O 7 Jacksonville, Florida 
COVER od stores ° 


Meee COMPARATIVE RESULTS AT A GLANCE 


om GerT'e' colina: 
° - Sov ‘ 
Florida coyth From Annual Report Year Ended June 25, 1955 


sissiP hl naian®: 
3 
6/25/55 6/26/54 
SALES . . $260,813,772 $28,045,301 


% Increase 14.37%, 12.12% 





EARNINGS BEFORE INCOME TAXES $ 10,435,337 $ 8,601,780 





per common share 
% to sales 


$2.28 
4.00% 


$2.04 
3.77% 





NET EARNINGS AFTER TAXES .. . 


per common share 
% to sales 


$ 5,128,337 


$1.12 
1.96% 


$ 3,851,780 


$ 91 
1.69% 





4 DIVIDENDS PAID ..... 


per common share (present 
annual rate 72c) 


$ 2,704,296 


$ .60 


$ 1,815,136 


$ .44 





STOCKHOLDERS' EQUITY. .... 


common 


$ 22,453,014 


$ 18,794,016 





NET WORKING CAPITAL... . 


ratio current assets to current debt 


$ 18,527,683 
$2.97 


$ 17,740,352 
$3.37 





ME UNITS IN OPERATION... . . 
: retail stores 
wholesale units 


222 
10 


202 
10 








Since June 25, 1955 Winn & Lovett has acquired all of the operating assets 

of Edens Food Stores and Ballentine Grocery Stores consisting principally 

of 49 retail food stores located in South Carolina. In addition, the Company 

has entered into an agreement with Dixie-Home Stores under which it is cantem- 

plated that, subject to approval by the stockholders of both companies at meetings 

to be held in the latter part of October 1955, the operations of Dixie-Home Stores will 

be merged with Winn & Lovett. Dixie-Home now operates I17 retail supermarkets in North 
Carolina, South Carolina and Georgia. 


FASTEST GROWING FOOD CHAIN IN 


THE SOUTH 

















“Paths to Profits” 
Unlisted Securities 


Explore the “paths to profits” in unlisted securi- 
ties with the most accurate and comprehensive 
guide available to the investor—OVER-THE- 
COUNTER SECURITIES REVIEW. Which- 
ever route to profit you prefer—generous income 
or capital growth—you can locate it in the over- 
the-counter market. For example, there are almost 
40 unlisted companies with 25 year plus dividend 
records that yield over 6%! Capital gain ad- 
herents can find many peths to profits in this 
market. Here are neglected situations selling for 
a fraction of equity value; merger candidates 
whose acquisition by larger firms could mean large 
stockholder profits; and youthful or rejuvenated 
enterprises in the early segments of their growth 
patterns. OCSR brings you news of these com- 
panies from almost every conceivable investment 
angle—dividends, earnings, new products, new 
facilities, financing, etc. Over 1,000 pages and 
literally tens of thousands of financial facts a 
year reach you in 12 monthly pocket-size issues. 
Also many special features and Free Literature 
Service for special situation reports—as many as 
25 to 30 reports an issue. To start your year’s 
subscription send $4.50 to: 


OVER-THE-COUNTER 
OCSR SECURITIES REVIEW 


Dept. 7, Jenkintown, Penna. 


P.S.: For an additional $5.00 you can obtain the 
1955-56 Edition of OVER-THE-COUNTER 
SECURITIES HANDBOOK. Comprehensive de- 
scriptions of over 525 unlisted companies—less 
than a penny a writeup! 











7%, 


operations—demonstrated for the first 
time at the American Bankers As- 
sociation convention in Chicago last 
week, the machine, which will free 
bank clerks from fatiguing detail 
work, will be placed in regular pro- 
duction next year. . . . Brown-For- 
man Distillers Corporation not only 
has an unusually attractive gift decan- 
ter, designed by Raymond Loewy As- 
sociates, for its Old Forester bourbon 
holiday season package, but it also 
offers a kit with instructions for con- 
verting the empty container into a 
handsome table lamp—an informative 
eight-page booklet enclosed in each 
decanter carton this year tells ~bout 
this and other uses for the decanter. 

. A plastic device called the Sew 
Strate is said to enable a novice to 
sew a straight seam with a sewing 
machine with practically no effort, 
and the professional to do her work 
faster than ever—available nationally 
through .sewing machine dealers, the 
device can be attached to any machine. 


Hardware... 


A portable electric drill can be 
safely used for driving wood screws 
by the addition of a new Stanley at- 
tachment which facilitates control of 
the speed of operation—the clutch for 
M%4-inch and larger size drills accepts 
snap-in style bits for the various types 
of screw heads... . Hardware News 
with the November issue becomes 
Modern Hardwaring, and will be 
edited for the burgeoning do-it-your- 
self market. A new bathtub 
shower enclosure introduced by the 
Duraflex Corporation can be erected 
by following simple step-by-step 
instructions — considerably lower in 
price than the glass variety, the Flexi- 
door model consists of a sturdy alumi- 
num frame with plastic door panels. 


—Howard L. Sherman 





When requesting information concerning 
business questions, please address _ this 
department and enclose a_ self-addressed 
stamped envelope. Also refer to the date 
of the issue. 














buy any of these Bonds. 


September 29, 1955 





This announcement is neither an offer to sell nor a solicitation of an offer to 


The offer is made only by the Prospectus. 


$3,000,000 


REPUBLIC OF CUBA 


Veterans, Courts and Public Works Bonds, 4%, due 1983 
(Dollar Series) 


Price 98% plus accrued interest 


Copies of the Prospectus may be obtained from the undersigned. 


cALLEN & COMPANY 





























FEDERAL PAPER BOARD CO., Inc. 


Common & Preferred Dividends: 


The Board of Directors of Federal 
Paper Board Company, Inc. has this 
day declared the following quarterly 
dividends: 

45¢ per share on Common Stock. 

50¢ per share on the 4% 

Cumulative Preferred Stock. 
Common stock dividends are payable 
October 15, 1955 to stockholders of 
record at the close of business Sep- 
tember 30, 5 
Dividends on the 4% Cumulative 
Preferred Stock are payable January 3, 
1956 to stockholders of record 
December 27, 1955. 


ROBERT A. WALLACE 
Vice President and Secretary 
September 19, 1955 
Bogota, New Jersey 














We 


SSUyHNOMUUTNANALAVUUUUUUUEUUGLL LUO Ua eaddeniuue Uda daddtUUUEUUEUEUUEAL UU EEDEA AUREUS 








CONSOLIDATED 
NATURAL GAS 
COMPANY 


30 Rockefeller Plaza 
New York 20, N. Y. 


DIVIDEND No. 31 


Tat BOARD OF DIRECTORS 
has this day declared a regu- 
lar quarterly cash dividend of 
Thirty-Seven and One-Half Cents 
(3714¢) per share on the capi- 
tal stock of the Company, pay- 
able on November 15, 1955 to 
stockholders of record at the 
close of business October 17, 
1955. 

R. E. PALMER, Secretary 


September 22, 1955 
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*Summary of fiscal year ended June 30,1955 


Current Assets: 


Cash and U.S. Government Accounts payable 


securities 


BALANCE SHEET 


Current Liabilities: 


- - $ 9,409,535 Federal taxes on income. . 


Accounts receivable .... «+ 4,285,661 Other current liabilities . . 


Other current assets .... wre 668,452 
Total current assets ... . . $14,363,648 


Investments and Special Funds $ 163,516 


Total current liabilities . 


Long Term Debt 


Operating Reserves .... 


Shareholders’ Equity: 


. . $ 3,536,369 
. 2,799,545 


. . $ 9,640,163 
$ 8,390,000 


Deferred Federal Income Taxes .$ 885,500 


-.--$ 476,367 


Property and Equipment (at cost). $38,326,377 Capital stock—authorized 1,600,000 
Less reserve for depreciation ... 13,306,740 par value $1.00 


Net property and equipment . . $25,019,637 Capital surplus 


Deferred Charges . 


Reserve for uninsured losses .. . 
; Unappropriated earned surplus . . 13,253,349 
eveocces «SCs Total shareholders’ equity 


oeeee ef # $40,246,105 


STATEMENT OF INCOME AND: SURPLUS 


Operating revenues $48,616,468 
Operating expenses 42,011,892 


Net operating revenue . $ 6,604,576 
Non-operating income and deductions—net (248,298) 


Net income before provision for income taxes... . $ 6,356,278 
Provision for Federal and State income taxes .... __ 3,280,500 
Net income for the year $ 3,075,778 
Earned surplus at beginning of the year $10,891,941 


Total $13,967,719 
Less dividends declared ($.70 per share) 714,370 


Earned surplus at end of the year $13,253,349 
Copies of ANNUAL REPORT AVAILABLE ON REQUEST 


*Summarized from Auditor’s Report 


$ 1,022,077 
6,233,649 
345,000 


. . . $20,854,075 


“\ (NATIONAL 


— =< 


AIRLINE OF THE STARS 
3240 N.W. 27th Avenue ¢ Miami, Florida 








Business Background: 
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People in glass houses may yet be able to throw stones safely 


if Owens-lllinois dream comes true—Mallory offers road plan 





OMPETITIVE AGE—People 

in the copper industry have 
watched with some concern the en- 
croachments of aluminum in building 
and other fields once regarded as 
largely, if not entirely, the territory 
of copper. Steel, in a series of subtle 
developments that have produced 
good results and relatively little fan- 
fare, has experimented with alloys to 
make the industry’s basic product 
lighter, stronger, more versatile and 
competitive. In relatively recent 
years, a rank outsider has broken 
into the competitive struggle of the 
metals. Glass, if the dream of research 
scientists come true, may overthrow 
the venerable saw that men in glass 
houses should never throw stones. 
Glass is not necessarily the brittle 


By Frank H. McConnell 





stuff it was when the sage wrote his 
advice to critics. 


Potential Strength—Scientists at 
Owens-Illinois Glass Company look 
forward to the day when glass can 
be made with sufficient strength to 
be substituted for any metal and for 
any metal’s use. Strength much 
greater than ordinary can be realized 
on a laboratory scale. The great prob- 
lem is to get that strength into bulk 
glass products. Figuratively speak- 
ing, the sky is the limit. Makers of 
glass products today can attain only 
about one per cent of the highest 
measured tensile strength of glass in 
bulk articles, but when two per cent 
is reached, products then can be 
made at half their current weights. 








held, and recommends: 


the Stock Buy of the Month. 


name and address to: 





NEW “SWITCH” REPORT ON 
80 GROWTH STOCKS! 


Now, after last week’s sharp break, is the time to replace over- 
priced issues with sound capital-protecting stocks that are 
currently more undervalued than ever. 
of 80 leading growth issues should be sold, which should be 


6 CAPITAL-GAIN OPPORTUNITIES 
IN STILL UNDERVALUED STOCKS 


These are today’s real buying opportunities, representing excellent profit 
potential at minimum risk. They are true-growth situations about whose 
price performance you need not worry in the critical period ahead. 


FLASH! Get our Oct. 1 Bulletin reappraising market trends 
and recommending investment policy under the new conditions, 
PLUS the above Switch Report and: 


1. A New High-Gain Special Situation, recommended to our subscribers as 


2. 8 Stocks for Building Your Estate; a Special Report naming certain 
issues you can buy with almost no regard for price and the proved 
technique that could double your surplus earnings in from 3 to 10 years. 

3. Our unique 20-page manual “A Proved Method of Building Your 
Fortune through Common Stocks.” 

All the above for only $1 to acquaint new readers with the 

only Service, (est. 1930) specializing in fast-growth stocks 

that protect and increase your capital. 


INVESTMENT LETTERS, INC. 


600 Griswold St., Detroit 26, Mich. 
“PRAISED BY THE EXPERTS” 


Our Report tells which 


Send $1. now with 

















Structural Material—“When we 
learn how to attain ten per cent of 
highest values,’ observes Research 
Vice President Oscar G. BuRcH, 
“we are firmly convinced that glass 
will really come into its own as a 
structural material.” In opening its 
new Technical Center, a complete re- 
search and engineering facility at 
Toledo, Ohio, Owens-Illinois demon- 
strated some progress along this line 
through a new process for making 
glass containers 20 per cent lighter 
but still stronger than similar con- 
tainers made by any other method. 
In view of savings to be realized in 
shipping costs in and out of packing 
plants, the lightweight glass contain- 
ers are destined to be lively com- 
petitors with other types. 





Mallory Plan — Forced a few 
years ago to discontinue work be- 
cause of illness, PAuL H. MALLOry, 
for more than 30 years a financial 
advisor to business and insurance 
companies, spent his convalescence in 
developing a plan designed to break 
the log jam 
now blocking 
the program to 
build a nation- 
wide network 
of super high- 
ways. His plan 
is now before 
the Senate and 
House Public 
Works Com- 
mittees. In 
substance it 
seeks to cut the 
Gordian knot that has snagged the 
program to date by making it unnec- 
essary for the Federal Government 
to underwrite a large share of the 
total cost. Instead, under the Mallory 
Plan, the Federal Government would 
insure toll road debt service in some- 
what the same way it now insures 
bank deposits. 





Paul H. Mallory 


Advantages — The suggestion, 
Mr. Mallory says, would (1) Save 
billions in new taxes by either the 
Federal or state governments, (2) 
Avoid the need for increasing Fed- 
eral and state indebtedness and (3) 
Clear the way for financing by at- 
tracting investments by individuals, 
insurance companies, banks and by 
other private sources. “In the end,” 


FINANCIAL WORLD 


he told representatives of the Con- 
gressional committees receiving his 
proposal, “these super highways will 
be paid for by those who use them— 
private citizens and businesses direct- 
ly benefiting from them.” 





Rubber Output— Without Amer- 
ican production of man-made rubber, 
recently said W. C. GULICK, presi- 
dent of the International B. F. Good- 
rich Company, the world would be 
short about one million long tons of 
rubber this year. Goodrich, through 
its international division, is sharing 
with the rest of the world its facili- 
ties and know-how for synthetic rub- 
ber production. 





Royal Purchase—Tighter inte- 
gration, rather than the frequent rea- 
son of diversification, lies behind 
Royal McBee Corporation’s purchase 
of a majority interest in Robotyper 
Corporation. The latter company 
makes automatic typewriting equip- 
ment and auxiliary attachments for 
multiple production of typewritten, 
personalized form letters. President 
P. M. ZENNER of Royal McBee said 
Royal plans to expand Robotyper 
dealer distribution and train men in 
its sales and service operations. 





One-Man Rule—The day of the 
Old Man in business when his snort 
would send lesser executives scurry- 
ing is coming to an end. The snort 
has given way to procedures and the 
Old Man, the archtype of the Rugged 
Individualist, has become the captain 
of a team. His efficiency is greater 
and his ulcers fewer. At least that 
seems to be the view of LAWRENCE 
A. AppLey, American Management 
Association president who finds in- 
creasing “acceptance of the fact that 
survival of the enterprise is almost 
completely dependent upon an. ade- 
quate supply of qualified management 
personnel. To this end progressive 
corporate managements are now 
training the managers of tomorrow— 
not by osmosis, but by a conscious 
effort to impart knowledge, skills, at- 
titudes and inspiration.” 





Big Stock Buyers—The special 
study of stock market operations by 
the New York Stock Exchange has 
thrown light for the first time on the 
relative size of the big fellows in day- 
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hat’s the outlook for €— 
Montgomery Ward?. 








Both good income and large capital gains—in 
the opinion of our Research Department. 


Read our new 15-page analysis to find out why 


we think so. 


Working capital of $610 
million including $283 mil- 
lion cash, will provide the 
means of financing expan- 
sion. 


The capable new manage- 
ment in planning expansion 
is in an excellent position to 
take advantage of lessons 
learned in the post-war 
“revolution in retailing.” 
This management has a 
rare combination of youth 
(the president is 47) plus 
long company experience. 


Compare the current price 


of Montgomery Ward com- 
mon with the dividend and 
the net current asset value, 
and then take into consider- 
ation the other facts about 
Ward’s potential growth, 
present situation, and fu- 
ture prospects (all included 
in our analysis). You'll see 
why we feel that here is an 
exceptional investment op- 
portunity. To get the facts 
about Montgomery Ward, 
fill out and mail this cou- 
pon. We'll send you a copy 
of our analysis without ob- 
ligation. 


SHEARSON, HAMMILL € Co. 


Founded in 1902 


Members New York Stock Exchange and other 
Leading Stock and Commodity Exchanges 


NEW YORK 
14 Wall Street—REctor 2-2400 


522 Fifth Avenue—VAnderbilt 6-2500 


MONTREAL 
9 Lewis St. Liberty Bank Bldg. 200 St. James W. 


HARTFORD BUFFALO 


Organization 
Experience 


Research 





Imagination 


SHEARSON, HAMMILL & Co. 


14 Wall Street, New York 5 


Gentlemen: Please send me without obligation your Report Fel 


NOM nc occnccenastenecaseaene 


Address. ccccccccccccccccccece 
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DRAWN FOR ANNUAL REPORTS 


EDWARD WILLMS CO. 


15 PARK ROW 
NEW YORK 38, N. Y. 








29 













MATCH ‘COMPANY 


The Board of Directors of The Diamond Match 


74H4 consreuris 






OF DIVIDENDS 


Company on September 22, 1955, declared a quarterly 







MATCHES - PULP PRODUCTS - LUMBER . 


dividend of 40c per share on the Common Stock. At the same meeting 
the Board also declared a quarterly dividend of 37¥ac per 
3 share on the $1.50 Cumulative Preferred Stock. Sees 

Both dividends are payable November 1, 
“n, 1955 to stockholders of record 
October 7, 1955. 


BUILDING SUPPLIES - WOODENWARE 
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aan CHEMICALS ee 


_ 
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STAUFFER CHEMICAL 
COMPANY 


DIVIDEND NOTICE 


The Board of Directors has declared 
a dividend of 40¢ per share on the 
common stock payable December 1, 
1955 to stockholders of record at the 
close of business November 17, 1955. 


Christian deDampierre 
Treasurer 


























BOSTON EDISON 
COMPANY 


Dividend No. 266 


A quarterly dividend of 70¢ per 
share has been declared, payable 
November 1, 1955, to stockholders 
of record at the close of business on 
October 10, 1955. 

Checks will be mailed from Old 
Colony Trust Company, Boston. 
ALBERT C. McMENIMEN, Treas. 


Boston, September 26, 1955. 
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Big Step Toward Your Investment Goal: 


Recognize Your Need of Keeping Better Posted on Stock Values 
Subscribe for Financial World—What a $20 Subscription Brings You: 





(a) 52 weekly issues of FINANCIAL WORLD to keep you informed from week 
to week on outstanding business and financial factors which will enable you to 


handle your security investments to better 


advantage ; 


(b) 12 monthly “INDEPENDENT APPRAISALS” (pocket-size Stock Guide 
containing our independent ratings and essential data on 1,970 listed stocks) ; 


(ec) PERSONAL INVESTMENT ADVICE Privilege (by mail) as per rules ; and 


(d) 1955 Annual “STOCK FACTOGRAPH” Manual, 41st edition, 304 pages; 
covers over 1,800 stocks, fully indexed. Most useful investor’s ready reference 
manual we ever published. Book is sold separately for $5. 


Take This Step Toward Your Investment Goal .. . Now! ~ 4 


FINANCIAL WORLD, 86 Trinity Place, N 


ew York 6, N .Y. (Oct. 5) 


For enclosed $20 (check or M.O.) please enter my one-year order 
for FINANCIAL WORLD's 4-Part Investment Service, including 1955 
edition, 304-page $5.00 "STOCK FACTOGRAPH" MANUAL Free. 


(or send $11 for 6 months’ complete service with FACTOGRAPH MANUAL) 


[] Check here if subscription is NEW . 


. (.] Check here if RENEWAL 


QP This is a deductible income tax expense, materially reducing your cost 


0 








to-day trading, namely, the institu- 
tional buyers. Nearly two-thirds of 
all institutional buying originates in 
the order and percentage of institu- 
tional volume that follows: Personal 
trust funds, 17.5 per cent. Mutual 
funds, 13.9 per cent. Estates, 10.3 per 
cent. Pension funds, 9.5 per cent. 
Closed-end investment trusts, 8.5 per 
cent. Investment clubs, 5.6 per cent. 
In this list of the six largest institu- 
tional investors, the recent climb of 
pension funds and investment clubs is 
perhaps most noteworthy. The Stock 
Exchange study covered two trading 
days—June 8 and June 15—in which 
transactions totaled nearly 6 million 
of which more than 1.8 million were 
classified as institutional volume. 
Nearly two-fifths of the latter figure 
was in 1,000-share blocks. “The 
Stock Exchange,” said President 
KeitH Funston, “is usually re- 
garded as a marketplace primarily 
for individual members of the public 
—and, to a large extent, this is true. 
This study, though, spells out the 
importance of our marketplace to in- 
stitutional investors.” 













British Inflation 





Concluded from page 7 


are pricing ourselves out of the ex- 
port market we are pricing ourselves 
out of a job—and that is industrial 
suicide.” It is suggested that the 
reader conjure up a mental picture of 
Walter Reuther saying that. 

The measures already taken to 
fight Britain’s inflation have not been 
very effective to date. Unless they 
produce solid results soon, they are 
likely to be followed by others de- 
signed to reduce imports even more 
sharply. Last year, we shipped al- 
most $700 million worth of goods to 
Great Britain, and the pace has ac- 
celerated this year. However, there 
does not seem to be much prospect 
of a deep enough cut in British im- 
ports to have any serious effect on 
this country, particularly in view of 
the high (and still rising) level of 
demand for our products from other 
nations. Thus, the British experience 
may be viewed more as an object 
lesson than as a threat. 
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CORPORATE EARNINGS 








EARNED PER SHARE 


ON COMMON STOCK: — 1955 1954 


12 Months to August 31 
Carolina Power & Lt..... $1.58 $1.61 


Central Illinois Light..... 3.10 3.00 
Detroit: Edison: <a ..4..ii. 2.34 1.96 
Kansas City Power & Lt.. 2.25 221 
Kansas Gas & Elec....... 1.94 1.88 
Middle South Utilities.... 2.17 2.17 


Minnesota Power & Lt... 1.89 1.78 
New England Gas & El... ‘1.26 1.30 


Ce rere re 3.39 2.94 
Oklahoma Gas & Elec..... 2.20 1.96 
SOUG SA satin awd 1.38 1.26 
So. Indiana Gas & Elec.... 2.33 2.07 
Washington Water Pwr... 1.99 1.85 

8 Months to August 31 
Erse TOG ... sss. 555 0.55 0.56 
Gulf, Mobile & Ohio...... 3.71 2.82 
N. Y. Chic. & St. Louis... 4.81 3.30 
Pennsylvania R. R........ 2.16 0.65 
Western Maryland ...... 7.01 4.57 


6 Months to August 31 


Everaleate, Ines ..sscdscas 1.05 0.48 
Union Chem. & Materials 2.78 1.68 


“Yours for the asking” 


For years now that is what we’ve been saying in almost 
every one of our ads. Whatever investment help you 
need—whether it’s just an answer to some simple ques- 
tion or a detailed program for investing a million dol- 
lars or more—it’s yours for the asking. 


What’s the reason for this policy? It’s all very simple. 


To begin with, we think it’s only sensible for every- 
body to buy stocks or bonds who can afford to. 


Why? Because over the years, as American industry 
has grown, most investors have made money. No, not 
all investors all the time but most of them most of the 
time. 


There’s a risk, sure. That’s why we’ve always said no 
one should invest unless he has extra money, over and 
above what he needs for his living and the always un- 


3 Months to August 31 













Gamewell Co. ........... 0.65 a foreseen emergencies of life. 

4 Mio 5 / ‘ 

aii memes 12 17 see fuk r Now, if you do have extra money, what else are you 

oo gg wet eeeees oa ro going to do with it? Put it in a piggy bank? Chances are, 

or an to (eee 0.36 if you do, those-dollars won’t buy as much when you take 

Northwestern Steel ...... a = them out. That has been true in this country pretty much 

me Ae anes 6 Months to July 31 from the beginning. Prices have generally moved up. 

aoatos ek ai Hp So... for all those reasons we think people should in- 

be See 0.36 0.29 vest their extra money in stocks and bonds .. . in Ameri- 

Sears, Roebuck ....... . oa jabs 31 com Deeshinnen, 

eC eS er 0.03 0.03 . : : . os 

Cy Seetie ...occecs 0.08 0.14 But from a practical point of view the great majority 
12 Months to June 30 of people haven’t got the information they need if 

Auer Ship Buildicg inno: a i they’re going to invest their money intelligently. And on 

Ayrshire Collieries ...... 2.77 237 their own, they can’t get it—not all the facts and figures 

wag ye gga aa <a they need in order to weigh prospects for this company 

Club Aluminum ......... 0.44 0.11 against that company. 

Colorado Fuel & Iron.... 3.79 2.46 

Dodge Mfg. ...... - ee ais 4.44 3.61 That’s where we come in. We’ve got those facts—thanks 

a tee Line....... yee “aa to a Research Department with more than a hundred 

L’Aiglon Apparel ........ 0.78 0.55 people in it that spends its full time digging out invest- 

page sia ee teat pa ee ment information and putting it in readable shape for 

Magnavox Co. .......... 3.05 277 investors. 

McKi Me A osaneece 0.22 0.18 f 

M pore Fg Ts 0.74 078 So why shouldn’t we offer to help investors all we can? 

National Casket ......... 4.22 1.8 ‘ ‘ 

Nat'l Steel ‘Car Eieeen 298 #040  *3.92 After all, the more people know about investing and 

Randall Co. .....+.++.+-. 5.55 5.05 how to go about it, the more our own business will grow. 

cae, Dn CELE EELS 0.10 1.01 

ee hag ekneneds i i But don’t get the idea that there’s a hidden price tag 

Watden Susvelaann, ne aa 5.25 on our help. There isn’t. It’s yours for the asking, and 
_ _. 6 Months to June 30 it’s yours without charge or obligation .. . whether you 

enue aan a ‘ich Hee re do business with us or don’t. 

Oceanic Oil ............. 0.05 D002 ? ite— 

Pantepec Oil 2.2.2... 016 0.12 a a Sennen 

8” Se ere 0.0 0.10 

ie. ae 0.35 1.04 


Wa ter A. ScHoLi, Department SE-76 

12 Months to May 31 
oblaw Groceterias “B”.. *5.25 *4.66 
‘exas Industries ........ 0.67 0.46 
nited Board & Carton... 1.65 2.08 


*Canadian currency. D—Deficit. 


MERRILL LYNCH, PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 107 Cities 

















An Important New Aid for Investors 





Advance Measurements of Value for 1956 Now Being Released 
by The Value Line Investment Survey 


NEW YORK, October 5:—With the market in a dangerously high area, and 
quality stocks yielding less than 4%, prudent investors are taking action to 
protect their capital and income against possible loss. 

These investors hold a sizable defensive reserve and are concentrating 
their capital in only the strongest stocks, avoiding both the weaker competi- 
tors and the market leaders that have been bid up to speculative prices. 

To help you choose the strongest stocks for your own portfolio, the Value 
Line Survey is now releasing advance estimates of earnings and dividends 
in 1956, together with normal prices based on these earnings and dividends. 
These estimates are the earliest and by test the most accurate published. 

In addition, the Value Line Survey brings you four common-sense measure- 
ments of value which show you at a glance which of the 654 major stocks 
supervised are best for safety, appreciation, income (based on next year’s 
estimated dividends) or long-term growth. 

Note how these four objective standards of comparison—free from hopes 
or fears that distort the facts—can help you choose the right stocks for your 
personal investment objectives. 





(1) (2) (3) (4) 


Long-Term 
COMPARE Current Value Quality Dividend Yield in Growth 


Appraisal Rank Coming {2 Months Potential 
*STOCK | Group V 


(an off. equipt. stock) "Overpriced" at 38 B 2.1%, +18% 
*STOCK I Group II 
(a food stock) “Underpriced" at53. B+ 5.7 — 6.6% +57% 

















* Name of stock available on request. 


These 4 common-sense standards of value—brought to you exclusively in 
The Value Line Investment Survey—are applied to each of the 654 major 
stocks under year ’round supervision. In comparing the two stocks illustrated 
above you see that: 


SAFETY: The Value Line Quality Rank gives you a measure of the 
risk in the stock. Mathematically derived from the experience of 
the past 20 years, Quality Ranks grade from A+ to C—. Stocks of 
‘A” quality are safer from the standpoint of stability of price, 
growth and regularity of dividends than stocks that carry lower 
ranks. Each of the stocks always carries one of these ranks. You 
see that Stock II is rated somewhat safer (Quality B+) than Stock I 
(Quality B). 

CURRENT VALUE: Regardless of quality, is the stock currently under- 

priced or overpriced? Each stock in the Value Line Survey is at all 
times appraised in one of five classifications: (I) Especially Under- 
priced, (II) Underpriced, (III) Fairly Priced, (IV) Fully Priced, or 
(V) Overpriced. 
These classifications are based on the objective Value Line Ratings 
which project normal capitalizations of the earnings and dividends 
in sight one year ahead. You can see that Stock II is underpriced 
relative to its probable.price during the coming year while Stock I 
is overpriced. 

YIELD: As you can see, Stock II gives you larger income than Stock I. 
In this connection, note that last year’s dividend is not always 
a sound index to next year’s dividend. That is why Value Line’s 
yield measurements are based on dividends 12 months ahead as 
estimated by the Value Line staff, one of the largest in the field of 
security analysis. (These year-in-advance estimates have been 
remarkably accurate in the past.) 

LONG-TERM GROWTH: For many investors, long-term growth poten- 
tial ranks high as an investment objective. The Value Line Survey 
estimates the future appreciation potentiality 3 to 5 years hence 
based on reasonable assumptions as to a hypothetical economy. 
This gives you a measurement of future growth with which to com- 
pare each stock on the same basis. Note that Stock II has much 
better long-term prospects than Stock I. 


Value Line Investment Survey, Dept. FW-52 
5 East 44th Street. New York 17, N. Y. 


Enter my 4 weeks subscription 

at the Special Introductory i ie i 
rate of $5. | am to receive 

the 64-page Railroad issue at A@dreSS .... 61. cece es eeeeeceeneeeeeeee 
no extra cost. 





Now See Value Line Summary of Advices 
on 700 Stocks Sent at No Extra Charge 


With this valuable guide to 654 major stocks and 
more than 60 Special Situations, you can check your 
stocks against Value Line's objective measurements. 
* This timely 12-page Summary enables you to com- 
pare the stocks you own against all others, as illus- 
trated by the comparison of Stock | and Stock Il 
at left. It also brings you, in handy reference form, 
current and future yields, rankings, and price expectan- 
cies that will enable you to put your capital in line 
with value, as shown by objective appraisals. 


Also See This 64-Page Bonus Issue on 
RAILROAD STOCKS 


To enable you to judge for yourself how the Value 
Line Survey with the new 1956 projections would prove 
profitable to you, we invite you to take advantage of 
this Special Introductory Offer. It would bring you 
as a bonus the timely 64-page issue covering 44 lead- 
ing Railroad and Railroad Equipment stocks. It in- 
cludes a full-page analysis of each company's back- 
ground, developments and prospects; advance 1956 
earnings and dividends estimates; long-term future 
projections of earnings, dividends, normal prices to 
1958-60, specific advice on each stock. 

Your bonus issue of the Value Line Survey—sent to 
you at once under this special $5 Introductory Offer— 
analyzes 44 Railroad and Railroad Equipment stocks 
including: 

Chesa. & Ohio Westing. Air Brake N. Y. Central 
Atchison Baldwin-Lima-Ham. Rock Island 
Balt. & Ohio Gen’! Amer. Transp. Gr’t Northern 
Erie Canadian Pacific Nickel Plate 
Penna. R.R. Northern Pacific Southern Pacific 


Alco Prod. Union Tank Car Union Pacific 
ACF Ind. Norfolk & West. and 24 others 


SPECIAL $5 
INTRODUCTORY OFFER 


Under this Special Introductory Offer you would receive: 
1. Four weekly issues of the new Value Line 
Survey with detailed Ratings & Reports on more 
than 200 stocks and 14 industries. 

2. A Special Situation Recommendation cov- 
ering an especially undervalued stock or bond 
selected for extraordinary capital gain over a 
period of time. (The remarkable record of the 
last 189 monthly recommendations is included.) 
3. Two Fortnightly Commentaries interpreting 
the effects of political and economic develop- 
ments on stock prices. 

4. The Supervised Account Report illustrating 
how the Value Line would administer a particu- 
lar portfolio, with advance notice of all changes. 
(The complete 15 year record is included.) 

5. 4 Weekly Supplements reporting on new 
developments affecting the more than 700 
stocks under supervision. 

6. 4 Weekly Summaries giving up-to-date 
rankings on all 654 regular stocks and more than 
60 Special Situations. 


Plus the 64-page Railroad edition at no extra charge. 








Send $5 to Dept. FW-52 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 


THE VALUE LINE SURVEY BUILDING 
5 EAST 44TH STREET, NEW YORK 17, N. Y. 
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DIVIDENDS DECLARED 
To receive a dividend, stock must be Pay- Record 
purchased before ex-dividend date, which Company te.” Date 
normally is three days before the record | Hayes Industries ...... 30c 10-25 10- 3 
date. Hee (R.) & Ce....... 12%c 10-15 9-30 
Pa es el 25¢ 10-15 9-30 
cam ae ean ve EI 38 || . 
Agnew-Surpass Shoe...*10c 12-1 10-31 sland Creek Coal. 2c a m : q 
Do 5%% pf...... S*27%4c 12-1 10-31 Do 96 pt......... .Q$1.50 10-1 9-28 | § Pap ag 
Aluminum Co. of Amer..25c 12-10 11-18 | Jack & Heintz.......... 20c 11-1 10-15 The Board of Directors of 
_ Do $3.75 _pf....... Q9334c 1-1 12-15 | Kansas City Structural Consumers Power Company 
a 6'--At senvee = ean a Pe eee 25c 10-7 9-27 has authorized the payment 
American-Marietta ..... 25c 11-1 10-20 iahich 5 oer : Oats ag a ee ee ie oe BP 
Do 5% pf......-.-Q$1.25 11-1 10-20 | Tin Belt 2.0.2... Q60c 12-1 11-3 outstanding Common Stock, 
American Smelting & ; payable November 21, 1955 
Rig. 7% pf........ Q$1.75 10-31 10-7 | Mahoning Coal R.R...$7.50 10-1 9-28 to deve camers cf woud 
Amer. Sumatra Tob..12%c 10-20 10-13 | McCall Corp. ........ Q30c 11-1 10-10 Cetaher 2. 
Argus Cameras ........ 25c 10-21 9-30 | Melville Shoe ........ QO45c 11-1 10-21 
Argus Corp. Ltd....... *20c 12-1 10-3] | Montana Power ...... Q40c 10-27 10- 6 DIVIDEND ON 
tl Aricaieee Loekelate Morrell (John) ....Q12%c 10-28 10-7 PREFERRED STOCK 
4  eorarer 12%c 12-15 11-29 | National Airlines .....Q25¢ 10-14 10-4 The Board of Directors also 
Atchison, Topeka & Santa Neptune Meter ........ 35c 11-15 11-1 has authorized the payment 
Fe Railway ........ $1.25 12-8 10-28 | Do $2.40 pf. ........ Q60c 11-15 11-1 of a quarterly dividend on 
Baldwin-Lima-Hamilton.10c 10-31 10- 6 | Northern Engineering ee catia Tana “— 
Baldwin Rubber ...... Q25e 10-27 10-17 | Works .............. ISc 10-28 10-15 AP agp or pgpa ne Als 
> ff Bathurst Power & Light Northern Pacific Ry...Q75c 10-27 10-5 : a D . aa = 
+ ae ieee *Q75c¢ 12-1 11-3 | Northern States Pwr. an eee 
i. & heer *25c 12-1 11-3 | |, (Minn.) ............. 20c 10-20 9-30 CLASS =—s« PER. SHARE 
u § Baystate Corp. ....... Q50c 11-1 10-15 Northwest Airlines ..... 20c 11-1 10-20 | | $4.50 $1.12¥2 
- I Bishop Oil ............ Q5c 11-4 10-20 | Do 4.60% pf......Q2834c 11-1 10-20 | | $4.52 $1.13 
» Me Bile Gi We dieuc iene Q40c 11-1 10-7 | Orangeburg’ Mfg. ....Q50c 10-20 9-30 $4.16 $1.04 
- B Boston Edison ....... Q70c 11-1 10-10 | Owens-Corning 
6 B Byers (A. M.) ge 25c 10-25 10-5 CONSUMERS POWER COMPANY 
: oan . SCO Wa Sink is yee 11- 1 10-14 | Penman’s Ltd. ....... *Q75c 11-15 10-17 JACKSON, MICHIGAN 
alif. Oregon Power..Q40c 10-20 9-30 | Penn Fruit ......... Q8%c 12-15 11-18 
Do 7% pf......... Q$1.75 10-15 "9-30 | Perkins Mach. & Gear.Q50c 11-1 10-20 Sewing Outstate Michigan 
° ot. | Pee Q$1.50 10-15 9-30 | Pitts. & Lake Erie 
- Do $4.70 pf...... Q$1.17% 10-15 9-30 Pee Q$1.50 10-15 10- 3 ' 
‘Ss B® Catalin Corp. ........ ios 10-25 10-5 | Pitts. Plate Glass....... 45c 11-1 10-11 
Celotex Corp. ....... Q50c 10-31 10-7 ee, ee ee Y$1.15 12-14 11-16 
Cla es ° + tastes 10-31 10- 7 a = cocccccee Q50c 11-10 10-13 
; as epublic Aviation .... - - 
| pilsstignnerreereeoes Ie 11-4 1040 | Rochester Gas & Bi ee ae ei) | | LONGISLAND LIGHTING COMPANY 
C CIT ccc ccc ccccce “ = 
" Chesapeake Corp. cccces 50c 11-15 11-4 —— Water’ & *030c 11-25 10-15 
® § Cleveland, Cincinnati Chi. Pct et > 10-31 10-21 “s) { QUARTERLY 
& St. Louis Railway Standard Rwy. Es i. Be 11-1 10-14 
SO We ataxic Q$1.25 10-31 10-5 | Se Cie ae 1021 1010 DIVIDEND 
. | Cleve. "Elec, Tita... 40c 11-15 10-20 | Surcrior Steel .......G — a ae 
* J Columbia Gas System.¥30e 1115 10-20 ae OR ons 300 38 1-4 10. 
ons. Coppermines ..... 25c 10-25 10-13 echnicolor, Inc. ....... 25c 10-25 10-10 COMMON 
Cons. Natural Gas..Q37%c 11-15 10-17 | Thatcher Glass unbaeae 
Cons. Rock Products..... Sc 10-15 10-1 | | re Q60c 11-15 10-31 The Board of Directors has de- 
Cons, Royalty Oil....Sp17c 10-25 10- 5 | Toledo Edison ....... 17%c 10-28 10-7 clared a quarterly dividend of 25 
Consumers Power ...... 55c 11-21 10-21 Do 4.56% pf....... Q$1.14 12-1 11-17 cents per share payable on the 
Daystrom Inc. ....... Q30c 11-15 10-27 Do 4.25% pf.....Q$1.06% 12-1 11-17 Common Stock of the Company 
De, Vilbiss watauatess 030c 10-20 10-10 | Do 44% pf.....Q$1.06%4 12-1 11-17 a on to share- 
elaware Pwr. & Lt..Q37%c 10-31 10- 4 | Uni 1 of Calif...... m ‘ olders of record at the close of 
Detroit ‘Steel Prod..-.Q80c 10-14 10-10 | United Dri & Locl...O2se lie 1 1041 business on October 14, 1955. 
Doeskin Products ...... 25c 10-15 10- 3 Do 6% pf........... Ol5e 11-1 10-11 
Diamond Match ...... Q40c 11-1 10-7 | United Mi : 4 ‘ VINCENT T. MILES 
101 nited Milk Products..7%c 10-1 9-27 Tree 
oo Square + «et ier a Gs Se Ges Sn icins Q25ce 10-14 9-30 September 28, 1955 
Ekco Products ......... et tee bee Oe ae — 
De ae a. GI IT Best! 3 / 
Emerson Radio & Warner Bros. Pictures.380c 11-5 10-14 
PO esti cs cones Q10c 10-15 10- 5 | Warner Co. .......... Q50c 10-15 9-30 
DO ns vans ae eessiee's E5c 10-15 10-5 | Western Light & Tel..Q45c 11-1 10-17 
Erie Forge & Steel...... Sc 11-10 10-20 | Winn & Lovett Grocery.M6c 10-31 10-20 
Do 6% pf........... Ql5c 11-1 10-20 ae 
Do 5% pf......... Q62%c 11-1 10-20 Stock 
—— § Falstaff Brewing ..... Q25c 10-27 10-13 | Argus Cameras ........ 5% 10-21 9-30 
Gardner-Denver at oy 50c 12- 1 1- Gulf Oil eee ccecesecccece 4%. 12- 5 10-14 
" De M06 Of... < ness. Oe "38:8 seas Tiliniis Ze ....4...00- 2% 11-21 11-1 
— eT 75c 11-1 10-10 | Union Sugar ......... 50% 12-5 10-24 
ne [Green CH. L-).----:.080e He 1 1045 | p“Gpunden cure, Rite, Me Ment 
i Gal WE ccd events Q62i4c 12-5 10-14 | Year end. iene ag ERNST I. CAHN eo 9.053) 
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Ohio Turnpike completed 
right on schedule and 
within estimated cost 


he New Jersey Turnpike en- 

joyed a long tenure as the stand- 
ard of perfection in toll road financ- 
ing, engineering and planning. It 
was the ideal situation that the doz- 
ens of subsequently-created road au- 
thorities tried to copy with varying 
degrees of success. But the trophy 
for sound planning, cost estimating 
and time required for construction 
has now passed to the Ohio Turn- 
pike, which put into operation its 
entire 241 miles of road last Satur- 
day—right up to the schedule set 
forth in the prospectus for the June 
1952 bond issue of $326 million. The 


amazing thing about this enterprise 
is that it cost just about what the 
planners estimated in the beginning. 
Not even the New Jersey Turnpike, 
familiarly referred to by financiers 
as a “gold mine,” was able to stay 
within the original cost estimate. 


Up to now the Ohio Turnpike 
has taken the prize away from New 
Jersey Turnpike on only two counts 
—accuracy in estimating cost of con- 
struction and the estimated time to 
bring the whole project to an income- 
producing status. It remains to be 
seen whether it will be superior in 
one aspect that weighs heavily with 
the people who sponsor the financing. 
That is actual earning power. 

Financiers agree that the Ohio 
Turnpike Authority ran into a bit 
of luck which contributed to the un- 
canny accuracy on the relationship 
between amount of money raised and 
the amount spent up to the time the 
toll booths: were opened last Satur- 
day. First, the money was raised in 
one lump in a stable bond market. 
Most of the $326 million was invest- 





BABSON’S ADVISES SWITCHES 
TO UNDERVALUED STOCKS 
Lists High Risks and Good Buys 


Get Babson’s timely Special Report Today! The recent market 


break makes this Report especially valuable at this time. 


It will give 


you the opportunity to grasp available profits and avoid future losses. 
This Special Report includes such valuable information as: 


@ 6 Stocks for INCOME 

@ 6 Stocks for CAPITAL GAIN 
@ 6 Stocks for GROWTH 

@ 2 Low-Priced BARGAINS 


Experienced Advice 
This Special Report is based on Bab- 
son’s continuing research and 50-year 
experience which have guarded investors’ 
incomes and capital through 5 Booms, 
5 Panics, 10 Administrations and 2 World 
Wars. So, this Report is worth many 


times the $1.00 charge for printing and 
mailing. 


BABSON’S REPORTS, INC. 


TIAL.” $1 is enclosed. 


@ 50 Stocks to SWITCH 

@ 1955 Budget for Family Income 

@ Confidential Babson Bulletin—discuss- 
ing Candidates for Dividend Increases 


Bonus for Promptness 


Why risk losing gains and missing 
profits? Order our Special Report now! 
lf you reply at once, you also get, with- 
out extra cost, a discussion of / 
ESTABLISHED COMPANY WHOSE 
STOCK IS VERY REASONABLY 
PRICED AND WHICH HAS NEW 
GROWTH POTENTIAL. Mail coupon 
below today with only $1. 


Dept. FW-31, Wellesley Hills 82, Mass. 


; Please send me at once, postpaid, your Special Report and bonus “a 
discussion of AN ESTABLISHED COMPANY WHOSE STOCK IS VERY 
REASONABLY PRICED AND WHICH HAS NEW GROWTH POTEN- 





ed almost immediately in United 
States Government securities with 
maturities spaced so that funds would 
be available as needed in construc- 
tion. Where the Ohio Turnpike 
managers ran into luck was the de- 
velopment of a much higher scale of 
security yield rates within six months 
after the pike bond proceeds were 
originally invested. 

The construction funds were re- 
invested at much higher rates than 
originally anticipated. In the 40 
months from the start of construction 
until the opening of the last mile of 
the pike, the Ohio bond proceeds 
earned $9.4 million more than had 
been expected. 


Toll road projects running into 
several billion dollars are in various 
stages of planning, all the way from 
preliminary blueprints to the adver- 
tising of bids for the financing. Ex- 
periences with completed projects 
had run all the way from very good, 
as in the case of New Jersey, to dis- 
appointing, as in the case of West 
Virginia, when the final results of 
the Ohio enterprise were made 
known. Specialists in this type of 
financing hail the Ohio story as an 
important item in the evolution of 
a standard formula for toll road pro- 
motion. 


Friday, September 23, saw gos- 
sip circulating in the Street to the 
effect that the American Telephone 
management might come in for some 
criticism based on generosity in fix- 
ing the terms of the convertible de- 
benture issues then being offered to 
the stockholders. Value of the rights 
had been climbing steadily and might 
soon go to $4. A day later the whole 
country was concerned with the heart 
attack President Eisenhower had suf- 
fered that morning. On the following 
Monday the stock market broke wide 
open. A. T. & T. rights finished the 
day worth less than $3.50. Thus the 
unseen hand of fate had given the 
answer to the criticism before it could 
get beyond the gossip stage. 

When the A. T. & T. directors 
fixed the terms of the $637 million 
debenture offering late in August, 
they had to provide for any contin- 
gency that might arise up to October 
13, the expiration date of the sub- 
scription period. They were dealing 
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with a stock market which, according 
to the averages, was at a record high. 
It was a market highly vulnerable 
to any bad news. So they fixed a 
conversion price of $148, or $35 be- 
low the then current market. In ad- 
dition, the directors had to allow for 
a further rise in bond yields, a move- 
ment that had been under way for 
several months. So they decided on 
the generous coupon rate of 3% per- 
cent. These two items combined gave 
the rights the value gossips were be- 
ginning to complain about ere fore- 
sight got its first real demonstration 
in the market. 


Cluett, Peabody 





Continued from page 22 


quarter things were different. The 
company was prepared and could 
meet the colored shirt demand. At 
the same time orders for white shirts 
increased. Third quarter figures (as 
vet not released) are expected to bet- 
ter last year’s because of stepped-up 
demand—since July white _ shirt 
orders have topped last year. The 
result for all of 1955 is estimated at 
around $4 a share in earnings com- 
pared with $3.25 in 1954. 

Although present cloth prices have 
firmed up slightly and thus will put 
pressure on next year’s profit mar- 
gins, the company’s aim for stylish- 
ness may well increase sales enough 
to offset this. While there has been 
trouble in the boys’ sports shirts, 
dress shirts have gone better than 
expected. Added to this is the pos- 
sibility that the company’s paper mak- 
ing process may attain some stature. 
The process, which is being tested by 
the West Virginia Pulp & Paper 
Company, would make paper ex- 
tensible (give a bit) and mean it 
would not break so easily. 

With good business conditions and 
prospects of better days to come the 
company may possibly up its year- 
end dividend from the $1 a share paid 
in 1954. At its recent price of 41 the 
stock yields 6.1 per cent on a $2.50 
basis, the total paid last year. In 
interesting position also is Cluett, 
Peabody’s 4% second preferred stock, 
each share of which is convertible into 
2% shares of common until October 
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STOCKS 


EXTRA DIVIDENDS 


oo most important dividend period of the year lies just 
ahead. Record-breaking payments during the first nine 
months promise further increases and many generous 
year-end extras. Some have already been declared, but many 
are still to come. To help you anticipate further ‘Dividend 
Windfalls,” UNITED’S Staff has singled out 49 stocks in line 
for extra dividends or increases in the regular rates. 


RICH DIVIDEND HARVEST AHEAD 


Stocks of companies that are in position to increase 
dividends or pay liberal year-end extras are likely to be 
stand-outs in market performance. From this list of 
49 issues in line for extra dividends, our Staff has 
selected 5 as most attractive at current prices. Based 
on the increased dividends forecast for 1955, yields 
on these favored issues range up to 7.5%. 





If you purchase one of these attractive stocks before 
an extra dividend is declared, you can share in the larger 
payment and in the higher prices likely to result. 


Yours with One Months Subscription 


As an introductory offer, we will send this Special Report and the $] 
Weekly UNITED Service for one full month to new readers for only 


—-—--—-- FILL OUT COUPON AND MAIL TODAY WITH ONLY $1 -—-—: 
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210 NEWBURY ST. 





SENT TO YOU BY AIRMAIL $1.25 [| 
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UNITED BUSINESS SERVICE 


' Serving more business men and investors than any other advisory service, 


FW-88 


BOSTON 16, MASS. 























<4 DIVIDEND NOTICE a 
The Board of Directors today 
declared the Regular Second 
Quarterly Dividend of $.15 per 
share on the capital stock payable 
October 28, 1955 to stockholders 
of recerd October 14, 1955. 
Signed 

G. P. Cragin, Sec’y 

Sept. 19, 1955 


JOHNSTON TESTERS 


























1, 1957. With the preferred priced 
(recently) at around 105, the com- 
mon would have to rise only a few 
points above its 41-level to make the 
conversion privilege of actual value. 








A meted sia the objective of 
which is CAPITAL GROWTH 
Fill in and mail the coupon 


for a prospectus describing 
Concord Fund, Inc. 
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a A0-Allyn and Company 


Incorporated 


122 S. La Salle St. Chicago 
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IF WE COULD Financial Summary 


ADVISE BUT A Tr =f 


SINGLE STOCK P 


THIS WOULD BEIT) | Nila = ae 


(AND THIS IS THE 1947 1948 1949 1950 1951 1952 1953 194 ) F MAM J 

TIME TO BUY IT) é 
= for ee sos rye apres Trade Indicators Sones Po 
he company re omen 20 || Tectrc Outpt (WED wis i 
semi-monopolistic and sells at a low Freight Car Loadings . 706,575 822,214 
price. Its use is “repetitive” like phone §Steel Operating Rate (% of Capacity) 95.7 96.1 
calls. or Coca Cola or hair-cuts. It §Steel Production Index (1947-49 = 100) 143.7 144.4 
cannot be reused. Dividends have been ‘Sept? aoe oe 
samen pene fehink ak Waan {Commercial Loans Federal Reserve $24,080 $24,400 








of 1947 {Total Brokers’ Loans Bank Members 3,580 3,604 

. {Demand Deposits 94 cities 55,555 56,110 
WE DO NOT APOLOGIZE FOR {Brokers’ Loans (New York City) 1,691 
OUR CLIENTS’ SUCCESS IN IT 


Yes, if it were suddenly decreed that 
amahataee anatyst could ree- || Market Statistics — New York Stock Exchange 

tive investors who desired the rich Closing Dow-Jones - 1955 " ——195s—__, 
increment practically forced upon Averages: Sept.21  Sept.22  Sept.23 Sept.26 Sept. 27 High Low 
them by the tempo of American 30 Industrials .. 485.98 485.98 487.45 455.56 465.93 487.45 388.20 
industry, we would choose and name 20 Railroads ... 162.73 162.73 162.28 153.13 154.34 164.29 137.84 
for you the stock we are talking 15 Utilities 65.50 65.60 65.50 63.04 63.34 66.68 61.76 
about here. In buying this great in- 65 Stocks 172.75 172.75 173.51 162.75 165.29 173.51 144.39 
vesiment you must know that there is ' . « sed 7 
no debt outstanding and that our Details of Stock Trading: B Sept. Zl Sept. 22 Sept.23 | Sept. 26 = Sept. 27 
tirst of ll subsequent recommenda- Shares Traded (000 omitted) 2,460 2,550 2,540 7,720 5,500 
tions was bought at 113:0 in 1950. Issues Traded 1,195 1,155 1,183 1,247 1,255 
Then it rose to 220.0 and split 4:1 Number of Advances 564 476 498 38 809 
and again we advised it. Number of Declines 398 438 425 1,157 271 
This time at 66.5, which was the ere bee ang — = — = “ 

i ivalent of 266. ew Highs 
ee ent ee ka 3 72 9 131 61 


Now, the 66.5 stock i i ‘Bond Trading: 
sone smet te ctor ad a gratifying || Dow-Jones 40-Bond Average 98.38 9845 9847 9835 98.40 
pear apaamapereei sain Bond Sales (000 omitted) $4260 $4,470 $3,390 $12,430 + $9,070 


YOU MAY LOOK FOR- *+Price-Earnings Ratios: Aug. 24 Aug. 31 Sept? Sept.14 Sept. 21. High “a 

WARD CONFIDENTLY 50 Industrials 12.21 12.40 12.63 12.99 13.13 13.71 11.21 
to an ever-greater future for this 20 Railroads 8.25 8.22 8.41 8.50 8.48 11.74 8.06 
singular American corporation. It 20 Utilities 15.95 15.96 16.00 16.40 15.98 16.50 15.15 
has hit on a wide-open American *+Common Stock Yields: 


necessity; its sales will increase two- 50 Industrials : 3.72% 366% 3.55% 3.52% 4.38% 3.49% 
fold—first, by the growth in popula- || 20 Railroads 4.75 4.65 460 4.61 5.18 4.45 
tion and then by the penetrating and 20 Utilities . 4.43 4.42 4.41 4.43 4.65 4.41 


widespread. increased acceptance of : 3.84 3.78 3.69 3.66 4.44 3.64 
the product. The management has 


brains. We feel that the record al- ; 3.122 3124 3116 3.125 3.125 2.879 
ready made will be duplicated over a A r 3.355 3.359 3.358 3.353 3.359 3.151 


succeeding 5-year period of time. We 3.558 3.554 3.556 3.551 3.564 3.471 
are willing to anchor this recom- 
mendation to the foundation of any *Standard & Poor’s Corporation. {For latest figures see page 15. 
estate whatsoever, and to place this : 
stock alongside any of the great || The Most Active Stocks —Week Ended Sept. 27, 1955 
names of American industry, like st Closing Net 
ne _ General Motors and Eastman Traded Sept..20 Sept.27\ Change 
er Chrysler Corporation 391,800 90% 
Ponsa Weembaanat cue Aen — United States Steel 389,500 60 
stock, on which we are hanging pele 2a General Motors 256,100 
reputation. It is FREE; an explanation goes General Motors (when issued) 242,200 
with its _ Professional usage and procedure Sperry Rand 229,500 
madieioee New York Central 194/800 
M ; Phillips decnge i 174.800 
. Pennsylvania Railroa 
TILLMANSURVEY Anaconda Company 171,500 
ESTABLISHED 1923 Republic Steel 159,900 
85 Westminster St., Providence, R. American Airlines 159,100 


I. 
Ww —— 
“Initially traded September 26. 


000,000 omitted. §As of the following week. tEstimated. 
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Steady customer gain brings 
Northern States Power Company 
21 straight years of revenue growth 
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Since 1933, NSP has added 280,915 new cus- 
tomers—every year showing a gain—to play a 
major part in NSP’s 21 years of steady growth in 
operating revenues, which in 1954 reached a new 
high of $117,739,000. Long range business forecasts 
indicate that this customer growth will continue. 
In fact, building estimates point to more than 
15,000 new homes in our service area in 1955. 


This, plus the fact that our average residential 
customer uses about 90 more kilowatt hours per 





year than the national average, leads us to expect 
a 100% increase in electric sales within the next 
ten years. 

More than 42% of our electric revenues comes 
from our ever-growing residential-rural sales—_the 
least sensitive to business fluctuations. The re- 
mainder of our income shows a healthy diversifica- 
tion: industrial, commercial and other sales. 

Have your secretary write for a copy of our 
Annual Report. 


Northern States PT a Power Company 


Minneapolis 2, Minnesota 


Serving a thriving area in Minnesota, Wisconsin and the Dakotas with electricity and as 











